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Hub i Jobbing Co. St. Joseph’s Hospital 


37 Years With “BIG JO” 


Hs WEBER of Marshfield, Wis., has 
been selling Big Jo flour for 37 years, ever since he started working at 
the H. C. Koenig Grocery way back in 1899. 


And all that time, one of Hub’s best Big Jo accounts has been St. 
Joseph’s hospital, one of the largest and finest institutions of its kind 
in central Wisconsin. 


St. Joseph’s hospital is still using Big Jo flour and Mr. Weber is still 
selling it as head of the Hub City Jobbing Co. which operates three 
retail stores (the first one purchased in 1913) in addition to its large 
wholesale warehouse. “Big Jo flour,” says Hub, “is the best and most 
uniform flour milled in all the world.” 


Big Jo Flour pleases Marshfield hospitals, hotels, bakers | 
and housewives because it really is ‘Best in the World.” I 
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WABASHA, MINNESOTA » » » » U.S.A. _ 
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Brewers Grains 
Malt Sprouts 
Millfeeds 
Linseed Meal 
Soybean Meal 
Feed Barley 


Swiftide 
Cod Liver Oil 


Screenings 
of all kinds. 


Send for our regular daily and weekly quotations. 
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Make no mistake 


THE GLIDDEN CO. 
SOYA PRODUCTS DIVISION 
CHICAGO, ILLINOIS 
INGREDIENTS 
SOYBEAN OIL MEAL 
GUARANTEED ANALYSIS 

Min. 


Contains the rich 
vitamin content 
Fa Min. 4.5% that is present in 
arbohydrates Min. 27.0% 

Fiber Max. 7.0% fullymatured soy- 
beans. 


THE GLIDDEN COMPANY 


SOYA PRODUCTS DIVISION 


5165-7 W. MOFFAT STREET 
CHICAGO 
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Mixed Cars our Specialty 


WY ISCONSIN MILLING CO. 


Menomonie, Wisconsin 


Sell 
ARCADY-WONDER FEEDS 


for 
Satisfied Customers 


and 


Increased Profits 


WRITE OR WIRE 


ARCADY FARMS MILLING CO. 
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Backed by these Research and 


Manufacturing Facilities 


NOPCO CONTINUES TO LEAD 


pom RISE of vitamin supplements to their 
present important position in the feed in- 
dustry has taken place in a few short years. 
What has brought about this phenomenal 
growth? 

First—the work of agricultural colleges and 
experiment stations in showing the need for 
vitamins, particularly Vitamins A and D. 
Nopeg has always supported this work, and 
many important researches were financed by 
Nopco. 

Second—the efforts of manufacturers to pro- 
vide reliable Vitamin A and D sources of 
standardized potency. Nopco was the first to 
place on the market a practical concentrate, 


and has paced the field in stepping up concen- 
tration while maintaining uniformity. 

Third—the constant endeavor of the feed 
trade to educate farmers in the profit-making 
possibilities of correct vitamin feeding. Here 
again Nopco has led the way. 

From the day in 1926 when Nopco entered 
the vitamin feeding field, Nopco’s leadership 
has never been successfully challenged. Nopco 
is today by far the largest shipper of cod liver 
oil and cod liver oil concentrates for animal 
feeding. The largest plant and the most com- 
plete testing facilities are Nopco’s. 

For ten years Nopco has led the parade— 
and Nopco continues to lead. 


National Oil Products Company, Ine. 


3875 ESSEX ST., HARRISON, N. J. 


THE FEED BAG — August, 1936 


“Ten Y ears of Leadership 
f 

4 


MILWAUKEE, WISCONSIN 


DAVID K. STEENBERGH, Managing Editor 


Volume Twelve 


AUGUST, 1936 


Number Eight 


Government Forces Move to Relieve 


Farmers Drought Territory 
© Feed Shortage Not as Acute as During 1934 


ITH drought conditions rapidly 
approaching the devastating pro- 
portions of 1934, government 
forces are moving along many fronts to 
bring relief to stricken areas. Purchasing 
of distress livestock is well under way 
and the federal feed agency established 
at Kansas City last month and headed 
by Jesse W. Tapp, of the United States 
department of agriculture, is concentrat- 
ing its efforts in making supplies avail- 
able to drought-ridden farmers. 
Meanwhile, prices of butter and cheese 
are plumetting as milk production de- 
clines. Eggs are taking a decided rise. 
Pasture conditions, which provide an in- 
dication of the extent of the drought, on 
July 1 in dairy states, were 60.9 per cent 
of normal. 
Milk Production Drops 
Milk production per cow on July 1 
was 16 lbs. The decline per cow from 


June 1 to July 1 was considerably greater ° 


than the usual seasonal decline and the 
number of dairy animals was probably 
somewhat less than a year earlier. 

Farm price of butterfat in mid-June 
was equivalent to the cost of 28.6 lbs. 
of feed grains, compared with 16.8 Ibs. a 
year ago and 20.6 Ibs. in the drought year 
of 1934. Considerable supplementary 
feeding, especially in the intensive dairy 
sections, is expected as a result of the 
relatively high price of butterfat as com- 
pared with feeds. 

A greater than usual rise in egg prices 
during the latter half of this year is fore- 
seen by the bureau of agricultural eco- 
nomics, United States department of ag- 
riculture. 

Poultry prices, on the other hand, are 
expected to decline by more than the 
usual amount, due to the increased num- 
ber of chicks hatched and to the proba- 
bility that the drought will encourage 
farmers to sell more chickens than usual 
because of shorter feed supplies. 

More Hens on Farms 

The number of hens and pullets in 
farm flocks averaged more on June 1 
than a year ago, and the number of young 
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chickens on farms was 12 per cent greater 
than a year earlier, but indications are 
that this will be modified by the drought. 
Commercial hatcheries report about 25 
per cent more chicks hatched in the first 
half of this year over last. 

The stock of eggs in cold storage is 
very small, a fact which will tend to sup- 
port egg prices this fall. Another item 
which is helping to sustain egg prices is 
the gain in incomes of city people gen- 
erally. Consumption of eggs per capita 
averaged about 20.2 dozens during the 
five year period 1930-1934. This fell off 
steadily down to 18.1 dozens last year. 
This year, however, indications are that 
consumption will come back to about the 
1934 figure of 18.8 dozens per capita. 

The government on August 3 began the 
purchasing of cattle to meet the drought 
emergency, with authorization to buy 
4,343 cutter grade cows and heifers and 
450 common grade calves in five markets. 
The purchases were the first authorized 
under the limited cattle buying program 
which was approved July 6. Cattle pur- 
chased will be processed on contract for 
the government and the meat will be 
turned over to the Federal Surplus Com- 
modities Corp. for relief distribution. The 
commodities purchase section of the AAA 
has been allotted $5,000,000 with which 
to buy cattle on the open market. 

Feed Outlook Fair 

Supplies of feed grains for animals, 
particularly hay, are estimated by the 
crop reporting board of the United States 
department of agriculture to be lower this 
year than in any recent season except 
1934. 

The 1936 drought emergency, however, 
is considered to be less serious from the 
standpoint of feed supplies than the 1934 
calamity. The current drought follows a 
fairly satisfactory crop season in 1935, 
which permitted a liberal carry-over of 
old crop hay supplies into the spring of 
1936. Also the spring growing season this 
year was favorable over a large part of 
the country and normal or above yields 
of first cutting alfalfa, clover and timothy 


were obtained before the dry spell hit. 
A United States crop of 73,288,000 tons 
of hay was indicated by conditions as of 
July 1. A crop of this size would be 16 
per cent less than the 1935 crop of 87,- 
484,000 tons; 26 per cent more than the 
1934 crop of 58,372,000 tons, and 9 per 
cent less than the 1928-32 average crop 
of 80,252,000 tons. There is a carry-over 
of 13,371,000 tons of hay from the 1935 
crop. 
Emergency Forage Seeds 

Seeds for emergency forage crops are 
being supplied by the government through 
state agencies. In Wisconsin 22 counties 
have been designated as eligible for aid. 
Farmers in these areas will be supplied 
through the state Rural Rehabilitation 
Corp., headed by Arlie Mucks. The state 
will not handle any seeds but through the 
county agents will issue orders so that 
farmers may obtain the seeds from their 
local dealers. 

Orders for seeds will be for rye, sweet 
clover, timothy, millett and sweet corn, 
and the dealers are urged to be sure that 
they have sufficient stocks of these seeds 
on hand to take care of any demand 
which may be made upon them. 


e FARMERS SUPPLY CO., Barnesville, 

W. Va., was damaged by fire July 15 with 

loss estimated at several thousand dollars. 


e SHEPARD, CLARK & CO., veteran 
wholesale grain and feed merchants, 
Toledo, Ohio, announce that the business 
is to be discontinued. The firm started 
operations in 1910. Illness has forced 
Charles G. Clark and O. W. Trapp, the 
two members of the firm, to retire. 


TOWNSEND WITH UNITY 

LYNNE P. TOWNSEND, formerly 
secretary of the New England Grain Deal- 
ers association, has become associated with 
the Unity Stores, Boston, Mass. His trade 
association work covering a period of 
many years has won him many acquaint- 
ances in the industry and all join in wish- 
ing him success in his new connection. 
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Retailers Must Now File Claims 
For Flour Tax Refunds 


LL retail dealers desiring the refund 
of processing taxes paid on floor 
stocks of flour which they had on hand 
as of January 6, 1936, when the process- 
ing taxes were declared unconstitutional, 
are required to make their claims on new 
forms which have been issued by the 
treasury department and which are avail- 
able from your collector of internal 
revenue. 
The form to use is P.T. 72 and, to 
be given any attention, your claim must 
be filed on this form regardless of wheth- 


er or not you have previously made a 
claim on some other form or by letter. 
Originally, those wishing to file for re- 
funds were given until July 1, 1936 to 
do so but under the new arrangement 
the deadline has been extended to De- 
cember 31. No claim in the amount of 
less than $10.00, however, will be al- 
lowed. 

On all flour except whole wheat, graham 
or prepared flour, the rate for the refund 
has been set at 0.704 cents per pound. 
The rate for whole wheat or graham flour 


pr. sassury's AVI-T ONE 


Dr. Salsbury’s 
WORM CAPS 


for Individual Worming 


HEN customers 

prefer an individual 
treatment, recommend 
Dr. Salsbury’ss Worm 
Caps. A line of caps that 
provides the most effec- 
tive worm- removing 
drugs: Nicotine for round 
worms; Kamala for tapes. 
Tough on the worms, but 
easy on the birds. Privi- 
lege Purchase Plan gives 
you extra profits from 
quantity discounts. Write 
at once for details! 


@ Because its effective worm-removing ingredients 
check and control round worm infestation .. . 
because its tonic and conditioning ingredients 
strengthen the birds, improve their appetite, aid 
digestion and build up vitality . . . because it does 
not interfere with egg production . . . because it 
is easy to use with moist or dry mash . . . because 
of ALL these things, Dr. Salsbury’s Avi-Tone has 
come to be known and used far and wide as the 
ideal flock wormer and tonic. 

Because of the nationwide demand for this quality 
product . . . because it is nationally advertised 
in leading poultry magazines and state farm papers 
: because it brings customers back again and 
again . . . and because it affords a generous profit 
on every sale — wise feed dealers everywhere use 
and recommend Dr. Salsbury’s Avi-Tone. 

Are you one of them? If not, you'll find that it pays 
to investigate at once. Write for detailed informa- 
tion about our plan of merchandising the worm con- 
trol program and about the seven things you can 
do to benefit from our extensive educational work 
and national advertising. 


A NATION-WIDE POULTRY HEALTH SERVICE 


DR. SALSBURY’S LABORATORIES 


CHARLES CITY 


Eastern Branch, Harrisburg, 


IOWA 


Branch, Pomona, Cal. 


is 0.500 cents and the rate for prepared 
flour and cereals varies, in accordance 
with the type, from 0.401 to 0.704 cents. 

Most dealers will only be interested 
in filing claims for refunds on their 
stocks of family flour and they will find 
it a simple matter to fill out the required 
form. All that is necessary is to check 
your inventory as of January 6, reduce 
it to pounds and multiply the number of 
pounds by the rate of payment. If your 
inventory totalled 20,000 pounds of fam- 
ily flour, for example, you would multi- 
ply the 20,000 by 0.704 to get $140.80, 
the amount of your claim. It is not nec- 
essary to file any certified copy of your 
inventory report with your claim but all 
claims are subject to investigation before 
payment so dealers should keep their 
proofs at hand and ready for any possible 
investigation. 

Firms which wholesale as well as retail 
flour are required to file claims for any 
refund due on account of the wholesale 
end of their businesses on a separate 
form P.T. 71. Processing taxes paid on 
flour delivered for charitable distribution 
or use are also subject to refund and 
claims of this type must be filed on still 
another form P.T. 24C. 

Full information may be obtained 
from the collector of internal revenue 
and, although more than four months re- 
main before the deadline for filling out 
and filing the forms, dealers are urged to 
make their claims promptly in order to 
facilitate action on the part of the treas- 
ury department. 


e SAMUEL WEIST has reopened the 

Jones elevator, LaRue, Ohio. 

e L. A. HAZARD feed mill and ware- 

house, North Evans, N. Y., was destroyed 

by fire recently with a loss of $10,000. 

e LADISH-STOPPENBACH CO., Mil- 

waukee, is planning to rebuild its ele- 


_ vator and malt plant at Jefferson Junc- 


tion, Wis., which was recently destroyed 
by fire. 

e SPRINGFIELD MILLING CO. 
Springfield, Minn., has decided to dis- 
continue its flour milling business but 
will retain its commercial feed depart- 
ment. J. A. Rieck is president of the 
firm. 

e ARCHIE CARMICHAEL, was saved 
from probable death July 16 when he 
was rescued from his burning plant at 
Poynette, Wis., by two boys. The mill, a 
land mark of the surrounding community, 
was destroyed. Loss was estimated at 
$5,000. 

FERTILIZER SALES 
Consumption of fertilizer in the United 

States in 1935 was estimated at 6,191,000 
tons as compared with 5,545,000 tons 
in 1934. The substantial rise in tonnage 
which has occurred since 1932 can be 
attributed to the improvement of farm 
income. On the basis of sales in the first 
five months fertilizer consumption for 
1936 should be at least 6,500,000 tons. 
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Louis Thompson New 
Secretary of Eastern 
Feed Federation 


pointed secretary-treasurer of the 

Eastern Federation of Feed Mer- 
chants with headquarters at Glen Ridge, 
N. J. He is a brother of Albert J. Thomp- 
son, Wycombe, Pa., who was elected 
president of the federation at its annual 
convention last February. 

At that time definite plans were made 
to revitalize the organization and in- 
crease its membership. The appointment 
of a secretary was left open until such 
time as the board of directors could 
agree on an individual who could serve 
without encumbrances and devote his 
full energy and interests to the job. Mr. 
Thompson was the choice and he is 
now actively engaged in a program of 
rehabilitation for the federation. 

“He has no feed in his hair, no butter- 
milk on his shoes—put him to work,” 
one of the members of the federation 
board of directors declared when Mr. 
Thompson’s formal appointment was 
made. 

Work of rebuilding the federation will 
proceed slowly, according to plans of the 
new secretary. Every effort will be made 
to conserve present resources and to 
enroll men in the organization who will 
not only pay dues but lend their per- 
sonal cooperation in the broad program 
of activities which is being formulated. 

Bulletins are to be issued at regular 
intervals from the secretary’s office to 
inform the membership on problems of 
current interest and to warn them against 
legislation that threatens their welfare. 

In one of his first messages to the 
trade Mr. Thompson lays the proposition 
for membership squarely before the 
dealers. 

“In trade association circles,” he ex- 
plains, “it is thought that a paid officer 
of an association who goes out to seek 
members has an ax to grind. The fellow 
wants to build up his job, the prospect 
is apt to think. 

“Well, this secretary will admit that he 
has an ax to grind insofar as he would 
like to help the directors carry the fed- 
eration along successfully. And there is 
more satisfaction in serving a strong 
federation than there is in dallying with 
a small one that is weak in large areas 
of its territory. 

“If this bulletin comes to any feed 
merchant who is not a member of the 
federation, let him get in touch with one 
of the directors. Then he may learn why 
he owes it to himself and to his busi- 
ness to hold a membershjp. The directors 
have no axes to grind; they give their 
time and thought without pay.” 

In conclusion he presents the list of 


en E. THOMPSON has been ap- 
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officers and directors who are as follows: 

Albert J. Thompson, Wycombe, Pa., 
president; Bruce L. Hall, Cooperstown, 
N. Y., first vice president; James H. 
Gray, Springville, N. Y., second vice 
president; Thomas P. Gaines, Sherburne, 
N. Y.; Fred M. McIntyre, Potsdam, 
N. Y.; Sylvester F. Virkler, Castorland, 
N. Y.; Frank H. Mayer, Oneida, N. Y.; 
Walter H. Bisnett, Watertown, N. Y., 
and Reeve Harden, Hamburg, N. J. 

An invitation has been extended to the 
federation by the New York State Hay & 
Grain Dealers association to attend its 
convention which will be held at the 
Onondaga hotel, Syracuse, N. Y., August 
20 and 21, and to join in the discussion 
on truck competition and the reducing of 
freight rates on mixed cars of feed. 
Many of the federation members are 
expected to attend. 


e HUGO MICHAELS, former manager 
of the Farmers Elevator Co., Holstein, 
Ia., has been appointed postmaster. Ed- 
ward F. Jatho succeeds him as manager. 


e JOHN V. LAUER, J. V. Lauer Co., 
Milwaukee, returned recently from a va- 
cation in northern Wisconsin. He re- 
ported the fishing excellent. 


e JOHN WALPER, Britton, Mich., is 
building a new feed plant. A modern feed 
mixer and other equipment will be in- 
stalled. 


MADE OFFICER 

E. W. Niles, for many years a well- 
known figure in the feed industry, has 
been made an officer of the General Com- 
modity Corp., Buffalo, N. Y. He will be 
in charge of the feed department of the 
company. Other officers of the firm are 
W. R. Embelton, president, in charge of 
milk and specialties, and Otto E. Auer- 
bach, head of the grain department. 


WITH IODINE BUREAU 

Dr. James W. Kellogg, former chief 
chemist and director of the Pennsylva- 
nia department of feeds and fertilizer, 
Harrisburg, Pa., has been appointed di- 
rector of animal husbandry of the Iodine 
Educational Bureau, Inc., New York, 
N. Y. His new duties will be to advise 
feed manufacturers in balancing mineral 
content of present day feeds, supple- 
ments and concentrates; conferring with 
nutritionalists at state and federal ex- 
periment stations, and contacting state 
extension workers. Dr. Kellogg has been 
associated with the department at Har- 
risburg for 26 years and has gained much 
distinction for his work. 


Look Him Over 


Louis E. Thompson, the present secre- 
tary-treasurer of the Eastern Federation 
of Feed Merchants, is a newcomer in the 
feed industry. In Louis’ youth while his 
brother Albert J. Thompson, now pres- 
ident of the federation, was building up 
a coal, lumber, and feed business, Louis 
was going to school and college. All that 
eight years of schooling made of him 
was a salesman of lithographed advertis- 
ing matter, he says. 

Three years ago he decided to make 
better use of his education; started in to 
write about the local history of his 
native county, Bucks of Pennsylvania; 
and in the last two years devoted to re- 
search and writing, he has produced a 
book which describes the rafting of lum- 
ber down the Delaware river. 


The manuscript of the book finished, 
the writer found himself without another 
idea in his head. Then brother Albert 
saw his predicament and drafted him as 
secretary-treasurer, put him to work 
writing bills and bulletins. The new sec- 
retary intimates that if the members of 
the Eastern Federation do not like his 
bulletins any better than they do his 
bills, he guesses he shall have to go back 
to writing history. 

Last April when the doctors were try- 
ing to figure out how deep they would 
have to cut into Louis to reach a good 
fat fee, the surgeon said he thought the 
patient was about 49 years old. This so 
flattered Louis that he paid the bill with- 
out a murmur. 

Now the secretary says he listens for 
the postman every morning. He is anx- 
ious to learn what the mail will bring 
in answer to all the bills he has sent out, 
how many new members his solicitations 
will produce and what the reaction will 
be to his first bulletin. 


e GLENN DIGGENS has been appoint- 
ed manager of the Hazel Run Produce 
Co., Hazel Run, Minn., to succeed Art 
Cole. Mr. Cole recently joined the John- 
son-Olson Grain Co., Minneapolis. 
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OUGHT TO WORK 
Bill: “What is the tactful way for a 
girl’s father to let her boy friend know 
it is time to leave?” 
Anne: “He may casually pass through 


the room with a box of breakfast food.” 
x x 


JOY OF WEEPING 

Sue: “I always feel better after a 
good cry.” 

Lou: “Does it get things out of your 
system?” 

Sue: “No, it gets things out of my 
husband.” 

* * * 
PRACTICAL EXPERIENCE 

Salesman: “Why do you think your 
wife would make a good congressman?” 

Dealer: “Because she’s so handy at 
introducing bills into the house.” 


RACKED 


KORN 


@ CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


CORNHAY WEAKLY NEWS 

Sandy Gortz sort of balked when his 
wife wanted a vacuum cleaner but since 
she got one he’s all enthusiasm because 
he always knows where he can find his 
collar buttons. 

The flies are so thick on Cy Borck’s 
farm this summer that he’s bought him- 
self a baler and is shipping ’em out by 
the carload. 


mM HA! THE BOSS 
GOOD FOR US: 


KNOWS WHA 


PUT SALES EFFORT BEHIND 
THIS EASY SELLING FEED 


UGUST pastures are short, more mature and higher in 
carbohydrates so that dairy cows must have protein 
feeds to keep up the production of milk in profitable volume. 
Every good dairyman and farmer supplies this pasture 
deficiency with a good medium protein feed such as Quaker 
16% Dairy Ration to keep up body weight and milk flow 


in the herd. 


This is the time for you to push Quaker 16% Dairy 
Ration. It makes an ideal “leader” for you to use right 
now to increase your sales volume and profits, Its satis- 
factory results to feeders assure that they will continue to 
avail themselves of its many advantages in the profitable 


handling of their herds. 


THE QUAKER OATS COMPANY 


Dept. 15-H, 141 W. Jackson Blvd. 


CHICAGO,U.S.A. 
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Chicken thieves are again busy in Corn- 
hay, seven of our fair young maidens 
having eloped during the past week. 

* * * 
SURE RESULTS 

Dealer: “Is this $100 bill the smallest 
you have?” 

Farmer: “I’m afraid it is.” 

Dealer: “Here, boy, take this out and 
get some relief worker to change it.” 

REAL DIPLOMATIC 

Dealer’s Wife: “Mrs. Smart has a new 
hat, darling.” 

Dealer: “Well, if she were as attrac- 
tive as you are, dear, she wouldn’t have 
to depend so much on millinery.” 

* * 
HEARING IS BELIEVING 

Milk Salesman: “Madam, do you know 
that it takes 12,000 workers to put this 
bottle of milk at your door?” 

Wife: “Yes, it sounded like it.” 

*x* * 

“Now that I have a frigidaire,” chal- 
lenged the angry wife, “see what you can 
do about a mechanical stenographer.” 

* * * 
POSITIVE PROOF 

Wife: “Do you really think that college 
develops the mind?” 

Dealer: “I certainly do. Who but a 
college boy could think up so many dif- 
ferent ways to ask for money?” 

* 
WELL DEFINED 

Salesman: “What is a tailspin?” 

Dealer: “It is the last word in avia- 
tion.” 

* * 
NOT SO SIMPLE 

City Visitor: “Oh to be a farmer and 
live always with the blue sky overhead.” 

Farmer: “Yes, ’twould be nice if that 
was the only overhead.” 

SURE CURE 

Tramp: “Kin you let me have a cake 
of soap, mum?” 

Housewife: “Do you mean to tell me 
that you really want some soap?” 

Tramp: “Yes, mum. Me partner’s got 
the hiccups an’ I want to scare him.” 

* 
CLOSE ENOUGH 

Customer: “I want a close shave.” 

Barber: “You just had one, sir.” 

Customer: “What do you mean?” 

Barber: “The manicurist’s husband left 
the shop just as you were patting her 
on the knee.” . 

* * 


RIGHT EXPLANATION 
He: “Why is there so much electricity 
in my hair?” 
She: “Because it’s connected to a dry 
cell.” 
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Editonial Commont 


WE HOPE One more year older, and another year 
YOU’LL LIKE IT wiser—we’ve determined to start “looking 


i younger” with publication of this 11th 
Birthday Number of The Feed Bag. 


During the past five years, there has been a veritable craze for 
modern typography. Many publications have “jazzed up” their pages 
until they have become so over-dressed that we’ve wondered if there 
could be any solid meat in the printed articles. 


The bug pricked us too, from time to time, and we’d reset a page 
from The Feed Bag and keep the two pages, the old and the new, 
on our desk until we became reassured that our old, conservative, 
easy-to-read style was still best. 


We believe that every publication should have an attractive 
make-up but that the typography should be maintained in a style 
indicative of the sincerity and dependability of the editorial material. 
We publish a business magazine for business men and we believe 
that our readers want accuracy more than anything else — they 
want to know that if it’s printed in The Feed Bag, it must be true. 


These days, however, you wouldn’t expect even the most con- 
servative old business man to always wear the same old suit or even 
the same kind of suit. There’s been progress in the manufacture 
of materials and in the art of tailoring — and so we’ve made some 
changes in The Feed Bag to take advantage of these better things. 


The paper in this issue of The Feed Bag is whiter and brighter 
than ever before. It is a fine quality, even-sided, opaque, English 
finish book paper — a special mill run made for us and in accordance 
with our specifications. 


The type used for the articles is one point larger than before 
and a face which has been carefully selected because it is both attrac- 
tive and easy to read. New type faces have also been selected for 
the headlines, the sub-heads, the captions and for other special uses 
throughout the magazine. 


We’re also using more illustrations and a different make-up — 
and as you page and read through this issue of The Feed Bag, we 
hope you'll like it. 


DAVID K. STEENBERGH 


®. S.— The birds pictured on the cover, this month, are Toulouse geese. 
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eM. F. ARNOLD, known to the trade 
as “Chick” during the 17 years he was 
with the Quaker Oats Co., is now operat- 
ing the Arnold Sales Co., brokers of feed 
and other products at 130 East Wash- 
ington street, Indianapolis. He served 
Quaker as a salesman, divisional sales 
manager of the flour and feed department 
at Chicago and manager of the firm’s 
office at Indianapolis. 


@ GEORGE A. SCHLEGEL, Athens Co- 
operative Produce Co., Athens, Wis., re- 
ports that farmers in his territory are 
cutting their barley and oats for hay and 
that there will be little threshing. The 
drought, he adds, has also affected the 
corn and potato crops, but a fair yield 
of hay was realized. 


Watkins Paya His (rill 


Jim Watkins paid his bill today, 

That’s nothing new—you folks might 
say, 

But I know what it’s all about, 

And that is why I want to shout. 

For Jim’s account was years past due, 

His mortgage stuck to him like glue, 

But I just placed my faith in Jim, 

And I went out to visit him. 

We scanned his sickly poultry flock, 

And spent three hours by the clock, 

A-talking ’bout that well-known stunt 


For YEARS Emil J. Blacky, 
associate editor of The Feed 
Bag, has been writing verse as a 
hobby and has been successful 
in placing some of his work with 
various national magazines. Be- 
ginning with the August issue, 
our llth anniversary number, 
we have prevailed upon him to 
put the trials and rejoicings of 
feed dealers into poetry each 
month. Since Mr. Blacky de- 
clines to continue the series un- 
less our readers can “stand the 


MEET THE DEMAND 
For Dairy Feeds and Linseed Oil Meal 


ORDER NOW MIXED CARS 


@ Take advantage of conditions and meet this 
year’s early demand for supplementary feed- 


ing. Northrup, King & Co. are in a position 
to quote favorable prices for August and Sep- 
tember delivery on Dairy Feeds and on Lin- 
seed Oil Meal. Order in mixed cars. Write 


ally today. for latest con- 
fidential prices on 
mixed car consign- 


a | 
ments. 


Everything for the 


“1% feed and seed 
merchant. 
NORTHRUP, KING & CO. 
Minneapolis Minnesota 


strain”? we would appreciate your 
comments on this new feature, 
both pro and con, after you have 
read his first attempt. 


David K. Steenbergh. 


Of culling out each “boarder” runt, 

Then speakin’ as a man to man, 

I just proposed a feeding plan, 

Which I believed would turn the trick, 

And really make the layers click. 

We left the hens with knitted brows, 

To take a look at Jim’s twelve cows. 

Their bones protruded through the skin, 

The way they milked—it was a sin. 

So I dug down; pulled out a chart 

For keeping records as a start, 

Sez I to Jim: “Now, you will know, 

Which of these critters ought to go.” 

And, folks, right then and there again, 

I fixed him up a feeding plan, — 

That mebbe cost a little more, 

But would return a profit—shore. 

Six months have passed since I saw Jim 

And went right out and talked to him. 

The hens are layin’ eggs galore, 

His cows are milking more and more. 

His wife has got a brand new hat, 

She’s nice and plump but not too fat; 

The mortgage now is cut in two, 

And good old Jim is comin’ through. 

He dug down in his jeans today, 

It made me glad to hear him say: 

‘Well, that cleans up that danged old 
bill 

Which maybe would be hangin’ still, 

If you had not come out my way, 

And showed me how to make things 


pay.” 


e LOUIS BANDOW, JR.., Anston, Wis.. 
stopped at Milwaukee recently while en- 
route to Indiana for a vacation trip. He 
was accompanied by Mrs. Bandow. 


CHANGE NAME 

Magnetic Manufacturing Co., Milwau- 
kee, Wis., has changed its name to the 
Stearns Magnetic Manufacturing Co. for 
the purpose of more closely identifying 
its product with the trademark “Stearns . 
Corporate structure, management. and 
plant location of the firm will remain the 
same as heretofore. 
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Ninety-Year-Old Mill Makes Money 
For J. B. Turnbull and Son 


@ Started Business With Cash Capital of $82.00 


HEN the town of Rockdale, Wis., 
W seu celebrated its 100th an- 
niversary it brought into prom- 
inence the 90 year old mill operated today 
by J. B. Turnbull and his son, Roland. 

Historians, investigating the reason for 
the founding of this early Norwegian 
settlement in 1836 discovered, as in the 
case of many other settlements, that it 
was due to the presence of a natural mill 
race and pond, formed by the waters of 
Koshkonong creek. 

The mill was built in 1847 by Thomas 
and Nathan VanHorn. The village was 
then known as Clinton but was changed 
to Rockdale in 1885. Shortly after it 
was constructed the mill was sold to a 
Mr. Richardson who deeded it to his two 
sons Matthew and Robert in 1852. It was 
sold to O. H. Lee & Son in 1875 and 
subsequently came into the hands of 
Halvor Evenson, a Mr. Waterbury and 
C. C. May. 

Only 71 Years Young 

The elder Mr. Turnbull, 71 years old 
and active to this day, proudly carries 
on the services and traditions of the 
mill. He has been manager since 1885 
when he came to Rockdale in response 
to an advertisement by Mr. May for “a 
reliable family man.” He directed affairs 
for the owner for 20 years and then 
decided to go into business for himself. 
After taking an inventory of his savings 
he counted $82.00 in cash, but he was 
confident that he could make a success of 
the venture and borrowed $1,000. The 
person who loaned him the money gave 
him 15 years to retire his indebtedness 
but he paid it in three. 

The mill, since Mr. Turnbull became 
its manager, has had many additions. 
The old log dam was replaced by stone 
and then by concrete but the ax-hewn 
timbers can still be seen in the basement. 
Wheat is still ground with the original 
millstone, more than 85 years old, but the 
mill today lacks nothing in the latest 
equipment. The efficiency of the plant is 
further augmented by inventions devised 
by Turnbull himself. Included in these 
are a loader and concrete piers for a scale. 
_In the basement of the mill are sta- 
tioned a wheat scourer and cleaner, a corn 
crusher and a sheller and a 50 horse power 
electric motor used for auxiliary power. 
Below the floor of this basement are two 
water wheels, one for flour milling and 
one for feed grinding, each capable of 
generating 50 horse power with a 5-foot 

ead of water coming down over them. 

: Drought Dries Up Creek 

This summer, for the first time in 75, 
years, the water in the creek has become 
so low that it is necessary to resort to 
electric power almost continuously. Often 
the water has failed to flow over the walls 
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J. B. Turnbull, shown at the left, is as much of a tradition in Rockdale as the historic mill 
which he operates. He is 71 years old but wouldn’t think of retiring for at least another “‘100 


years’’. 


of the concrete dam but until this summer 
enough has always poured through the 
sluice-way under the mill to turn the big 
wheels. Consequently, a diesel engine is 
to be installed for permanent use. Plans 
are also under way for a cleaning and 
deepening of the sluiceway, for water will 
be used when it is available. 

On the second or main floor of the mill 
are four sets of double flour rolls, an 
attrition feed grinder, a receiving sep- 
arator and a half-ton feed mixer. The 
third floor quarters a round reel flour 
bolter and finisher and two purifiers, all 
of which provide a capacity of 50 barrels 
of flour a day. 

The Turnbull mill enjoys a big volume 
of grinding business. It is not uncommon 
to see as many as 40 to 50 farm cars and 
trucks a day bringing in grain and haul- 
ing away the grist. 

When asked why such a volume of 
grinding business comes to him Mr. Turn- 
bull modestly explains that he has always 
given every one a square deal and the 
people in his trading area are highly ap- 
preciative of such treatment. 

To a certain extent the mill possesses 
a natural monopoly, for the nearest com- 
petition is an average of 15 miles distant 
in all directions. “But,” says Mr. Turn- 
bull, “I never abuse this advantage by 
charging higher prices, because I know 
the customers would rather pay them 
than travel long distances to purchase 
their feeds and obtain grinding service. 
In fact, I even get business from farmers 
living 40 miles away because they know 
they can come to me for a square deal 
and quality merchandise.” 


At the upper right is shown the busy feed section of the mill and below is the mill 
race, the object of admiration for visitors and townsfolk as well. 


Mr. Turnbull handles a commercial 
dairy feed but produces his own poultry 
mashes. Thus far this year he has used 
2,000 new poultry mash bags in addition 
to 1,000 used sacks that have been re- 
filled. He uses his own name as a trade- 
mark for the feed and believes that such 
identification is valuable because of his 
long standing and the historic aspect of 
the mill in the community. 

Flour Sold by Mail 

The fame of Turnbull’s flour has spread 
beyond the boundaries of his trading area. 
Tourists who come to the nearby resorts 
are so impressed with its quality that 
many of them continue to order it by 
mail. He has a large business of this type 
on his pancake flour in Chicago. 

Feed advertising is carried regularly in 
the local papers which circulate in the 
territory. Ads about 2 columns wide by 
8 inches deep are most commonly used 
and are well illustrated with cuts. 

When the town of Rockdale celebrated 
its centennial Mr. Turnbull naturally took 
advantage of the opportunity to tie in 
his business with the event. He entered 
a truck loaded with feed in the parade. 
In the center and above the display of 
feeds was the case for the 85 year old 
millstone. It was the object of much 
curiosity and admiration among the 
townsfolk and helped to bring attention to 
Turnbull’s poultry and dairy rations. 

Roland Turnbull, 36, was taken into 
partnership with his father 17 years ago. 

“I take care of the selling end of the 
business,” explains Mr. Turnbull and let 
Roland do the buying. And a shrewd 
buyer he is, too.” , 
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e BRUCE A. STICKLE and Lee M. 
Swift have formed the firm of Stickle- 
Swift, Inc. at Lansing, Mich., and will 
deal in grain, feed and beans. 


BELL OFFICIAL DROWNS 

Joseph Hasselreiter, 44, floor manager 
for the W. M. Bell Co., Milwaukee, 
drowned, July 17, while swimming in 
Lake Michigan. His wife and brother 
who were with him at the time saw him 
disappear suddenly but were unable to 
locate and rescue him despite frantic 
efforts on their part which almost cost 
their own lives. The body was recovered 
by coast guards about an hour later. Mr. 
Hasselreiter was well-known and loved 
by all of the Milwaukee Exchange mem- 
bers who deeply mourn his loss. 


his Month In Your Feed Store 


@ Live Tips To Help You Get More Business @ 


Customer Check 


Every feed store has a group of farm- 
ers who are its regular customers and 
who are personally known to the dealer 
as his “friends.” Many times business is 
allowed to slip away because their patron- 
age is taken for granted. A dealer in 
Minnesota, however, does not permit 
this. He has a list of his “friends” with 


you use Super “A.” 


WHEN IT’S COD LIVER OIL 


Who Makes It - 
Makes A Difference. 


VITAMIN PROVED Super “A” Cod Liver Oil is made by 
‘Gorton-Pew, oldest and largest fisheries and the biggest pro- 
ducer and manufacturer of codfish products in America. The 
name itself is the standard that guarantees complete satis- 
faction and maximum efficiency! 


Cod liver oil to be effective and accomplish the purpose for 
which it was made must have a vitamin potency of constant 
and proven degree. In Super “A” you are absolutely guar- 
anteed a vitamin content of: 


3000 Units of Vitamin A per gram 
250 Units of Vitamin D per gram 


Tested on live chicks there is absolutely no guesswork when 


A POULTRY LITTER 
FROM SUGAR CANE! 


“Servall” is the new poultry 
litter made from sugar cane 
after the sugar has been removed. 


e It is more Economical! 
It costs less and spreads 
farther than any other 
known litter. (31 Ibs. covers 
100 sq. ft. 1 in. deep.) 


e It absorbs four times its 
weight in liquid! 
Drys rapidly and destroys 
all odor — keeps poultry 
houses sweet and clean. 


GRIT MADE 
FROM GRANITE! 


Black Granite poultry grit is 
absolutely insoluble; it is well 
prepared in four sizes and costs 
less than any other high quality 
grit. 


Carefully cut, this grit fulfills 
the requirements of the discrim- 
inating poultry man—Write for 
a price list and sample of the 
size you want. 


CALL 


Farm Service Stores, Inc. 


OF GENERAL MILLS, INC. 


JOBBING DEPT. WRIT 


554 Chamber 
of Commerce 
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notations after their name on the amounts 
they purchase, the kind of chickens and 
dairy cows they own and little personal 
sidelights about their everyday affairs. He 
goes through this list regularly to see if 
any of his friends are deserting him. 
When he discovers one that appears to be 
falling away he exerts extra effort in win- 
ning him back and correcting the trouble 
that may have made him “cold.” Special 
effort is made, too, to get new customers 
- the friendship list as quickly as pos- 
sible. 


Hoppers Beware 


Grasshoppers threatened the crops in 
the territory served by an Iowa dealer 
and, anxious to be of the best service 
possible, he joined the farmers in helping 
to combat them. The facilities of his mill 
were donated without charge to the prep- 
aration and mixing of poison bait for the 
hoppers and many customers from miles 
around were more than happy to take ad- 
vantage of the offer. The farmers re- 
ciprocated by giving the dealer the best 
volume of business in years. 


Beach Parties 


Farmers and townsfolk in an Indiana 
town found their local feed dealer to be 
a means of relief from the recent hot 
spell which scorched the country. With 
each $2.00 purchase at his store he gave 
away a ticket which entitled the bearer 
to a free, round-trip ride in his specially 
equipped truck, to a cool beach 20 miles 
away. Tours were made three and four 
times a week, depending upon the number 
of tickets distributed. The idea enabled 
him to pile up a record volume of sales 
and to gain the good will of hundreds of 
persons. The favor was appreciated espe- 
cially by the farmers who found a dip in 
the lake refreshing after a hard day’s 
work in the fields. 


Taxi Service 


In Michigan a dealer was about to 
trade in his old car for a new one but 
changed his mind at the last moment, 
kept the old bus and bought the latest 
model outright. Now, he takes particular 
note of accidents in which his customers 
are involved and graciously loans them 
his old automobile until their own is re- 
paired. Farmers often come to town, 
leave their car in the garage for repairs, 
ride back home in the dealer’s bus and 
return the next day to get their own ma- 
chine. The customers who take advan- 
tage of this favor more than make up for 
the small expense involved by the number 
of additional purchases they make from 
the feed dealer in return. 


THE FEED BAG — August, 1936 - 


| 
® 
4 
| 


Practice This Method 
To Select Baby Hens 
From Baby Roosters 


How TO SEGREGATE male and 
female chicks at hatching time is one of the most widely dis- 
cussed problems in the poultry industry. The feed dealer who 
can talk intelligently on this subject and demonstrate the method 
for telling the roosters from the hens will find a splendid op- 
portunity to gain an “in” with prospective customers and please 
his present patrons. 

Numerous devices and plans for determining chick sexes have 
been offered from time to time, and the bureau of animal 
industry of the United States department of agriculture now 
steps into the picture with a set of instructions for chick sexing 
which have proved highly successful and represent extensive 
experimentation. The Feed Bag presents these instructions in 
the article herewith for the benefit of its dealer readers. 

The illustration at the right pictures the variations in ap- 
pearance of the anus or vent commonly found in baby chicks 
and from which the sex is determined. It also shows by per- 
centages the number of times the different types of markings 
may usually be detected in any representative group of chicks. 


like to undertake the segregation of 
the sexes of baby chicks at hatching 
time, the following instructions have been 
compiled by poultry specialists of the 
bureau of animal industry, United States 
department of agriculture. 
Since these instructions are condensed, 
a careful study of them should be made 
before attempting the method and they 
should be available for reference during 
the first few trials. Much delay in 
progress may be avoided by doing this. 
The chick is held in the palm of the 
left hand with its legs between the first 
two fingers and its head hanging down. 
If the little finger is now brought forward 
allowing the head to drop between the 
little finger and the one next to it, the 
operator will find that he has his two 
middle fingers over the chick’s breast, his 
forefinger above its legs, his little finger 
against its back and his thumb will be free. 
Vent Must Be Well Everted 
The free thumb of the left hand is now 
placed near the lower (ventral) side of 
the anus (vent) to assist the thumb and 
forefinger of the right hand, which are 
placed on each side of the anus a little 
toward the back. With the two thumbs 
and one finger, spaced about equally 
around, the eversion of the anus is easy. 
However, experience has shown that in 
some cases the fear of injuring the chicks 
leads to a tendency to evert the anus 
only partly. It is essential that the anus 
be well everted and with a little practice 
this can be accomplished without injury 
to the chick. 


The genital organ is found near the 


| the benefit of those who would 


THE FEED BAG — August, 1936 


left thumb on the lower rim of the vent 
exactly midway between the two sides. 
It appears as a tiny tit or pimple which 
is not easily seen at first. However, with 
a little practice the eye soon learns to 
detect it quickly. The size and shape of 
the organ vary considerably. Most of 
the males have a relatively prominent 
organ, while in a majority of the females 
it is completely absent. Chicks with such 
characteristics are easily identified, even 
by a novice. 

A small percentage of both males and 
females have relatively small organs. It 
is the class of chicks with these small 
organs that present the real problem in 
making rapid progress in learning to sex 
chicks. However, there are differences in 
the appearance of these small organs and 
with persistent practice the operator will 
eventually learn to recognize them for 
what they are. Until such time, it is safer 
to assume that the very small organ means 
that the chick is a female, since the ma- 
jority of them are. 

Detecting Small Organ Class 

An accuracy of 70 to 80 per cent 
should be attained soon after the observer 
is able to recognize the genital organ. The 
greatest difficulty comes between 80 and 
90 per cent. This is where one learns to 
differentiate between the males and 
females of the small-organ class. 

In the regular practice of sexing it is 
not unusual to find that a small run of 
the first chicks picked up are females, 
and this is one of the problems that 
presents itself to the beginner because 
there is often nothing to see in the female 
chick. Since he cannot know exactly what 


MALE FEMALE» 


>NONE 


RARE<——-F ——>NONE 


he is looking for, there is always the 
question as to whether he is looking at 
a male and failing to see what is there 
or whether the chick is a female. Where 
“sex-linked” chicks are available, known 
males can be used until the organ has 
been identified. A popular sex-linked cross 
is a Rhode Island Red male mated to 
Barred Plymouth Rock females, the male 
chicks produced by this cross being black 
with a white spot on the back of the head 
and the beak and shanks being yellow, 
whereas the female chicks are solid black 
in down color and the beak and shanks 
are also black. Where this is not possible 
the operator should handle a large enough 
number of chicks to insure the handling 
of some males. After the genital organ 
has been surely recognized, better progress 
should result from working with chicks 
the sex of which is unknown to the 
operator. 
Dissect to Correct Errors 

It is necessary for the beginner—in the 
absence of an experienced instructor— 
to dissect the chicks after segregation 
in order to check his observations and 
correct erroneous decisions. After this 
the number of chicks that will need to 
be dissected will be considerably smaller, 
consisting only of those in which the 
operator doubts his accuracy of segrega- 
tion. Cull chicks and even those that 
need to be helped out of the shell can be 
used for practice. 

The chicks to be dissected should first 
be killed and then cut open along the 
sides of the abdomen from the anus 
toward the wing joints. The intestines 

(Continued on Page Twenty-six) 
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Feed Industry Employment Bureau 


URING the past month the Feed 

Industry Employment Bureau was 
successful in securing positions for two 
registrants and now has several addi- 
tional placements pending. Neither of the 
two men placed were employed in the 
feed trade at the time. If interested in 
securing or filling a position, write the 
Feed Industry Employment Bureau, 525 
Grain & Stock Exchange, Milwaukee, 
Wis. The bureau is operated as a com- 
plimentary service of The Feed Bag and 
no charge is made to employer or em- 
ployee. 


POSITIONS WANTED 


Assistant Feed Miller or Buyer. Wants op- 
portunity to make good with successful feed 
manufacturer. Agricultural college graduate, 
born on farm, with good references and some 
experience. Age 25, single. Refer to No. 861. 

Chemist-Feed Analyst. Fifteen years experi- 
ence. Will work anywhere in United States. 
Can furnish good references. Age 39, married, 
two children. Refer to No. 862. 


Salesman-Service Man. Eleven years experi- 
ence. Has background of farm training in addi- 
tion to college education in agriculture. Will- 
ing to work anywhere. Age 39, married, two 
children. Refer to No. 863. 

Apprentice. Ambitious to learn feed or grain 
business. Good references. Starting salary not 
important as able to finance self during train- 
ing period. Age 26, married, no children. Refer 
to No. 866. 


economically. 


1. Combination V-Belt and Planetary gear 
drive. This efficient drive arrangement cuts 
power costs—for instance, one ton mixer 
requires only 5 h.p. 2. Loading Hopper. | 


3. Elevating Leg. 4. Sacking Spout. 


Inset: Specially designed agitator cylinder, which, 
with Planetary gear speed reducer, saves 25% to 
50% on operating costs. 


Pneumatic 


—sturdy construction. 


STRONG-SCOTT 
Triple Action FEED MIXER 


A ruggedly built mixer that mixes perfectly and 


ATTRITION MILL 


Eliminates fire and explosion hazards. 1. Feed 
elevated by grinding motors without reduction in 
grinding capacity. 2. Adjustable non-choking feed- 
er. 3. Removable cover for changing plates. 4. 
Feed is cool when sacked. 5. Unusually heavy base 


Sample Barley Pearler 


used by U. S. Dept. of Agriculture 


With this Pearler you can know 
the exact quality of barley pur- 
chased. It will soon pay for it- 


self. Has 4% h.p. motor. Cord and 
plug for attaching to light socket 
and automatic time switch in- 


cluded. 
$ 45 


With A. C. Motor 
F. O. B. Minneapolis 


If Not, Write for it. 


Have You a Copy of Our Catalog 35G? 


Minneapolis Minn. 


Everything for Every Mill and Elevator 
‘The Strong-Scott Mfg Co. 


Great Falls Mont. 
In Canada: The Strong-Scott Mfg.Co.Ltd. Winnipeg 
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Chain Feed Store Executive. Knows manage- 
ment, merchandising and buying. Has profit 
making record through depression. Good refer. 
ences. Willing to work anywhere in right 
connection. Age 39, married, one child. Refer 
to No. 867. 


Flour or Feed Salesman. Twenty years’ ex- 
perience. Prefers to locate in Ohio but will con- 
sider Indiana, Michigan or eastern states. Age 
48, married, three children. Refer to No. 76}. 


Salesman or Sales Manager. Sixteen years’ 
experience. Has handled resale men, sales cor- 
respondence and advertising. Acquainted with 
trade in Missouri, Arkansas, Kansas and JIli- 
nois and with large mixers in eastern half of 
United States. Prefers St. Louis headquarters 
but not essential. Commission basis with rea- 


-sonable drawing account. Age 36, married, one 


child. Refer to No. 762. 


Advertising and Sales Promotion Manager. 
Qualified man with successful record. Now em- 
ployed by medium-size feed manufacturer. Seeks 
larger opportunities. Not afraid of hard work 
and long hours and willing to prove worth. 
Familiar with Northwest but willing to work 
anywhere. Age 30, married, two children. Refer 
to No. 461. 


Feed Plant Manager or sales and sales pro- 
motion. Broad experience in feed trade and 
well recommended. Not employed in feed trade 
at present and willing to go anywhere to get 
back in that business. Age 51, married, no 
children. Refer to No. 462. 


Soya Mill Expert. Four years’ experience as 
manager of plant. Has knowledge of buying, 
selling, billing, routing, invoicing, banking and 
all office routine. Can set up and operate An- 
derson expeller. Age 50, married, no children. 
Would prefer to locate in Iowa but not essen- 
tial. Refer to No. 463. : 


Traffic Manager or Bookkeeper. Fifteen years’ 
experience in feed trade. Now employed but 
seeks better opportunity with permission of 
employer. Willing to start at low salary and 
prove worth. Prefers southern territory. Age 
34, married, one child. Refer to No. 464. 


Feed Miller. Wants position in Wisconsin or 
Illinois. Sixteen years’ experience. Operated 
own mill until November 1, 1935. Willing to do 
any kind of mill or elevator work. Age 55, mar- 
ried, ten children. Refer to No. 471. 


Production and Sales Executive. Fifteen years’ 
experience with both feed and flour mill. Ac- 
quainted in Pennsylvania, West Virginia and 
Ohio territory. Has also handled purchases and 
advertising. Age 33, married, no children. Refer 
to No. 562. 


Salesman or Assistant Sales Manager. Good 
past record and acquaintance in northeastern 
states. Age 50, married, two married children. 
Refer to No. 563 


Chemist. Will graduate from Pennsylvania 
State College in June, 1936. Has studied with 
intention of working for feed manufacturer. 
Willing to go anywhere in the United States. 
Age 21, single. Refer to No. 564. 


Salesman or Resale Man. Feed experience in 
eastern and southern states but now employed 
outside of industry. Can furnish good refer- 
ences. Age 43, married, no children. Refer to 
No. 565 


POSITIONS AVAILABLE 


Feed Miller or Superintendent. Must be ex- 
perienced and have good record. Mill located 
in Ohio. Refer to No. 864-A. 


Four Salesmen. To cover feed dealers and job- 
bers in Michigan and Indiana and _ territory 
west of those two states. Want capable and 
dependable men interested in permanent posi- 
tions. Salary. Refer to No. 865-A. 


Salesmen for postions in Wisconsin, Minne- 
sota, Northern Illinois, lowa, Nebraska and the 
Dakotas. Must be acquainted with trade and 
able to produce business for manufacturer of 
vitamin concentrates. Refer to No. 566-A. 


Mill Machinery Salesman wanted by manu- 
facturer established in trade for 60 years. Must 
be experienced and have true sales ability. 
Refer to No. 567-A. 


Salesman to handle quality brand of feeding 
yeast as sideline. Must be reliable. Refer to 
No. 568-A. 


Salesman to handle new poultry feed product 
for well-known firm in feed trade. Must be 
able to produce business. Refer to No. 569-A. 


Resale Man for both poultry and dairy feed 
consumer work. Must be acquainted with east- 
ern conditions. Opening available mid-summer. 
Salary and expenses. Refer to No. 570-A. 


Salesman for Minnesota and also one for 
Western Wisconsin. Feed, cereal and flour man- 
ufacturer with jobbing department and com- 
plete line. Must be able to do thorough job 
of feed sales, service and resale work. Refer 
to No. 571-A. 

Machinery Salesman. Territories open in llli- 
nois, Wisconsin, Missouri and Iowa. Liberal 
commission basis. Refer to No. 469-A. 
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Dry Condition Barley This Year 


Requires Careful Screening 


@ Malting Varieties Command Fancy Prices 


EW crop barley is moving to the 

markets. The drought this year 

has greatly reduced the available 
supply, and buyers, especially maltsters, 
are clamoring to fill their requirements 
from rather lean offerings. 

Dealers who purchase barley from the 
farmer have an entirely different problem 
of judging the quality this year than they 
did in 1934. Last summer’s crop was 
deluged with plenty of rain and conse- 
quently the kernels were plump and full 
with a high moisture content. Much of 
the grain was also infested with blight. 

This year the barley, particularly from 
sections where the drought has been espe- 
cially intensive, is dry, shriveled and un- 
developed. Too many scrawny kernels in 
a shipment will prevent it from being 
graded as malting barley. Standards pro- 
vide that barley which contains in excess 
of 15 per cent of small and undeveloped 
kernels and other material (after the re- 
moval of dockage) which pass through a 
20 gauge metal sieve and slotted per- 
forations .076 (5/64) of an inch wide 
and 34 of an inch long shall not grade 
as malting barley. 

Due to the great amount of shriveled 
barley this year, country elevator oper- 
ators will find it desirable to include in 
their cleaning equipment a screen for the 
removal of the scrawny kernels. Proper 
screening will provide a more desirable 
barley for the malting industry, will re- 
sult in a higher grade and command a 
higher price. 

The standards for malting grades also 
provide a maximum percentage of 5 per 
cent of skinned and broken kernels. Due 
to the dry condition of the crop, country 
elevator dealers should caution their 
patrons in the matter of threshing to 
prevent the breaking and skinning of 
kernels. End play should be taken out 
of the cylinder on the machine. All ex- 
cess and worn or bent teeth in the con- 
cave should be removed and the cylinder 
should be adjusted to the concave. 

In some areas two-row barley is being 
grown with six-row varieties. This is also 
undesirable from a malting standpoint. 
The malting standards provide that grain 
containing in excess of 5 per cent of the 
two-row type shall not be graded as malt- 
ing barley. Country elevator operators 
should examine the grain they receive 
and in cases where two-row variety is in 
evidence, the farmer should be advised 
to obtain a pure seed of a standard malt- 
ing type. These include Oderbrucker, 
Manchurian, Wisconsin Barbless Ped. 38 
and Velvet. 

Malting barley, especially in the Mil- 
waukee market, is in excellent demand 
and commanding fancy prices. For more 
than 75 years Milwaukee has been a focal 
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point for shipments because, for many 
years, it has been the most important 
malting center in the cauntry. Impetus 
has been added to the demand by the 
return of beer. Six malting plants are in 
operation in Milwaukee in addition to 
three breweries which maintain their own 
malt manufacturing facilities. Production 
capacity of all the maltsters is in excess 
of 30,000,000 bushels annually. Several 
of the plants are building additions which 
will greatly increase their present ca- 
pacity. 

Plants now in operation in the city are 
the Froedtert Grain & Malting Co.; 
Kurth Malting Co.; Ladish-Stoppenbach 
Co.; Milwaukee Western Malt Co., and 
D. D. Weschler & Sons, Inc. The three 
breweries which produce their own malt 
include the Premier-Pabst Corp.; Joseph 
Schlitz Brewing Co., and A. Gettelman 
Brewing Co. More than 60,000,000 
bushels of barley are required annually 
for the output of all of these firms. 

During 1935 the total amount of bar- 
ley received in the Milwaukee market 


was 18,114,161 bushels as compared with 
17,999,598 bushels in 1934. 

Feed dealers who encourage their cus- 
tomers to raise the proper types of barley 
which command the best prices on the 
market, are indirectly helping to boost 
their own profits. With more cash in 
hand the farmer can make additional 
purchases at the feed store and clean up 
his old accounts. Many dealers have 
adopted the practice of taking in barley 
in payment of past due bills which might 
have been difficult to collect through the 
regular channels. 

Barley sold from the farm for malting 
purposes means the displacement of just 
that much home grown grain with other 
feeds and gives the dealer an increased 
opportunity for sales. The greatly aug- 
mented use of barley for the manufacture 
of beer has also created a good supply of 
malt sprouts and brewers dried grains 
which are turned back to the farms and 
fed to poultry and livestock. On the sale 
of these items also the dealer finds an 
opportunity to add to his profits. 


Ohio Association Names Members 
Of Standing Committees 


ARRYING out its decision to con- 

duct an intensive legislative program 
for curbing trucking competition, obtain- 
ing a reduction in taxes and increasing 
the membership of the organization, the 
Ohio Grain, Mill & Feed Dealers associa- 
tion announces the appointment of com- 
mittees to carry out the _ respective 
activities. They are as follows: 

Trucking committee—C. E. Lloyd, 
Lloyd Elevators, Washington, chairman; 
H. P. Clouse, Ohio Grain Coop. associa- 
tion, Milford Center, and C. Billheimer, 
Shepard Grain Co., Thackery. 

Tax committee—R. H. Brundige, 
Jesse Brundige, Kingston, chairman; E. 
J. Bath, Ohio Farm Bureau, Columbus, 
and C. E. Wilkinson, J. E. Wells Co., 
Sidney. 

Membership committee — Mr. Wilkin- 
son, chairman; O. B. Dillon, I. T. Famg- 
boner Co., Bellevue; O. P. Hall, Hall 
Grain Co., Greenville; R. M. Musser, 
J. W. Eshelman & Sons, Circleville; 
L. G. Bradstock, Farmers Grain & Mill- 
ing Co., Wellington; D. W. Mahaffey, 
Morral Supply Co., Morral; R. S. Shel- 
don, Royce-Coon, Inc., Bowling Green, 
and J. R. Johnstone, Cleveland Grain 
Co., Cleveland. 

General legislative committee —C. E. 
O’Brien, O’Brien Milling Co., Greenville, 
chairman; E. G. Odenweller, Odenweller 
Milling Co., Ottoville, and F. E. Wat- 


kins, Cleveland Grain Co., Cleveland. 

Arbitration committee—S. L. Rice, 
Rice Grain Co., Metamora, chairman; 
J. H. Motz, Motz Grain Co., Brice, and 
H. L. Hookman, Winchester Milling Co., 
Canal Winchester. 

Department of agriculture committee 
—H. Anderson, National Milling Co., 
Toledo, chairman; C. E. Lloyd, Lloyd 
Elevators, Washington, and C. E. Pon- 
tius, Pontius Elevator, Lewisburg. 

Transportation committee—W. H. 

Meyer, Norris Grain Co., Toledo, chair- 
man; C. C. Fivian, Continental Grain 
Co., Columbus, and D. J. Schuh, execu- 
tive secretary, Board of Trade, Cincin- 
nati. 
e PAUL R. WAKEFIELD, Cowden, IIl., 
has purchased the L. R. Montooth feed 
store, Lakewood, IIl., and plans to take 
charge immediately. 


FARM INCOME 

Cash income of farmers for the first 
six months of 1936 aggregated $3,291.- 
000,000, an increase of $335,000,000 over 
a similar period in 1935, according to 
estimates of the bureau of agricultural 
economics. The total for the first six 
months of this year included $171,000.- 
000 in AAA payments as compared with 
$286,000,000 in similar payments in the 
same period last year. 
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SHIP YOUR BARLEY 


HONOR 
ROLL 19 


Barley Shippers 


A. L. Flanagan says: 


“Barley well bought 
is half sold. 


‘Mail us samples of 
your new barley for 
value and bids. 


‘Ship us that next car 
of Barley and let 


BARLEY BILL get 
you Top Price for it.” 


Fraser-Smith Co. 


Barley and Oat Specialists 
MILWAUKEE 


MINNEAPOLIS CEDAR RAPIDS 


W. A. HOTTENSEN 
PRESIDENT 


W. M. BELL COMPANY 


GRAIN & STOCK EXCHANGE - MILWAUKEE, WIS. 


40 Years of Satisfactory Service 
.. We Solicit Your Patronage . . 


R. G. BELL 
VICE PRESIDENT AND TREASURER 


F. B. BELL 
SECRETARY 


=ill 


STRATTON GRAIN COMPANY 


GRAIN MERCHANTS 
| ELEVATOR CAPACITY 8,000,000 BUSHELS 


L. Bartlett & Son 
Grain Co. 


We solicit 
your Barley 
Consignments 


Telephone Daly 0612 


Elevators: C. M. St. P. & P. and C. & N. W. RAILROADS 


J. WALTER RICE 


GRAIN & STOCK EXCHANGE, MILWAUKEE, WIS. 


For Satisfactory Results 
Consign Your 


BARLEY 
John C.Hensey 


Commission Merchant 


400 Grain & Stock Exchange 
Milwaukee, Wis. 


Consign Your Barley to 


LA BUDDE FEEDs GRAIN Co. 


Carl Houlton, Manager, Grain Department 
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FOR TOP PRICES 


tkee is the world’s 


rarket for malting Phones—Office: Daly 2654, Exchange: Broadway 0460 
It is the natural ‘ 
* you to ship your Personal Service Proves Profitable with 


or satisfactory re- 
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J. V. LAUER COMPANY 
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to Milwaukee for ‘**Pioneer Salesmen’’ 
ults, Barle Personal Service 
Barley a Specialty 
SHIP TO 


For Satisfactory Prices Consign Us Your Next Car ROY I.CAMPBELL 


WE ARE NOW DISTRIBUTORS 
OF THE FAMOUS 


KeE-OK-uK 
GLUTEN FEED 


Manufactured by 


THE HUBINGER Co. 
KEOKUK, IOWA 


G.W. WINSTON CO. Mohr-Holstein 


Commission 


@ Grain Futures 


Company 
GRAIN & STOCK 
EXCHANGE 


Milwaukee, Wis. Madison, Wis. 


FRANKE GRAIN Co. 


INCORPORATED 


GRAIN AND FEED 
MILWAUKEE WISCONSIN 


Let Us Handle 
Your Barley 


SHIP YOUR BARLEY to 
IDEUTSCH & SICKERT oO. 


GRAIN & STOCK EXCHANGE MILWAUKEE, WIS. 


For Best Results Personal Service Satisfaction Guaranteed 


Distributors for: 

NORGE PURE COD LIVER OIL — STALEY’S GLUTEN FEED 

STALEY’S SOY BEAN OIL MEAL — BIG CHIEF MEAT SCRAPS 
PREMIER SWEDISH PEAT MOSS 

EGG-O-MILK — POULTRY ANIMAL YEAST 

PILOT-REEF BRAND OYSTER SHELLS 


Telephone Daly 5226 
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Atwood Jubilee Year Celebrated 
With New Sales Record 


LLIED MILLS, INC., Fort Wayne, 
Ind., brought to a fitting close its 
“Atwood Jubilee Year” celebrated in 
honor of the completing of 25 years of 
service by H. G. Atwood, president of the 
firm, by breaking all records for feed 
shipments during the month of June. 
Announcement of the achievement was 
made by Mr. Atwood at a banquet held 
in his honor at the Union League club, 
Chicago, July 13. The celebration was 
attended by all district sales managers 
and other executives of the company. 


Or success 
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sent free on 
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(Published by 


LINSEED MEAL EDUCATIONAL COMMITTEE 


PROFIT 
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try, horses, 
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f 
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Linseed Meal Educa 
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Mr. Atwood disclosed figures and re- 
ports of the company which showed that 
total tonnage for the year beginning July 
1, 1935 and ending June 30, 1936, was a 
close second to the best on record, while 
June shipments were phenomenal, far 
surpassing previous records for this 
month. 

He also told of the many changes that 
have taken place in the feed industry since 
he became associated with the company 
26 years ago, during which time the firm 
has grown from a small feed mixing plant 


e rule 
ry cattle, beef _ to follow 


ttle, swine, 


cal Feeding 
art — both 


tional Committee 


Milwaukee, Wis. 


H. G. ATWOOD 


to a manufacturing and merchandising 
organization with mills at Fort Wayne, 
Ind.; Omaha, Neb.; East St. Louis, 
Peoria and Taylorville, Ill.; Buffalo, N. 
Y., and Portsmouth, Va. Branch offices 
are maintained in several other cities with 
executive offices in Chicago and soy bean 
processing plants are operated at Ports- 
mouth, Va. and Peoria and Taylorville, Ill. 

Mr. Atwood, who was the recipient of 
congratulations for the completing of 25 
years of active service with the company 
from all parts of the country and was 
highly complimented for its success, was 
born on a farm near Northwood, Ia., 
which is still known as the Atwood stock 
farm. He stayed on the old homestead 
until he graduated from college and then 
taught at a country school for two years. 
Later he entered the grain and hay busi- 
ness in Duluth, Minn., travelling over the 
entire Northwest in this connection. In 
1893 he entered into a partnership known 
as McGuire & Atwood for the purpose of 
handling grain and hay. 

He became associated with the Amer- 
ican Milling Co., Chicago, in 1910 and 
within two years under his leadership it 
became a real factor in the feed manufac- 
turing industry. This firm was merged 
with the Wayne Feed Mills, Fort Wayne, 
Ind., in 1929 to form the present organ- 
ization, Allied Mills, Inc. 

Mr. Atwood has long been recognized as 
a leader in the feed industry and was at 
one time president of the American Feed 
Manufacturers association. He was a 
pioneer in the soybean processing business 
and at present is serving as chairman of 
the soybean committee of the National 
Farm Chemurgic council. 


e EARL DUSENBERRY, manager, Cen- 
tral Flour & Feed Co., Des Moines, Ia., 
returned recently from a vacation at the 
Lake of the Woods in Canada and re- 
ports a successful fishing: trip. 


eC. H. TURNER feed store and ware- 
house, Livermore, Me., was destroyed by 
fire of undetermined origin, July 16. 
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Cole Gets There First 
And Obtains Business 
With Better Service 


That is the policy of J. W. Cole, 

operator of Cole’s feed store, 

Saline, Mich., who has a knack of staying 
ahead of competition. 

When news of portable mills invading 
the territory of dealers in other sections 
of the country reached him several years 
ago he decided to fortify himself against 
the menace and went out and purchased 
one of the machines himself. He has 
established regular routes which he covers 
daily and has sold his services so well 
to the farmers that any other portable 
mill operator would find it next to im- 
possible to “horn in”. 

Helps Maintain Contact 

In addition to protecting him from the 
grinding business angle, the portable has 
served as a means of constant contact 
with the farm customers. Orders are taken 
for the line of commercial feeds which 
Mr. Cole handles. Frequently a bag of 
salt or several sacks of chick mashes are 
tossed on the portable and delivered to a 
customer who is too busy to drive to 
town and knows that Cole will be in the 
neighborhood on a certain day. Larger 
feed orders are delivered by the store’s 
six-ton truck. It is also used for hauling 
feeds direct from the manufacturer’s 
plant which is located within convenient 
trucking distance. 

Now that he has his territory fortified, 
Mr. Cole is planning to install stationary 
grinding and mixing equipment to further 
enhance his service to the farmer. He 
also has under consideration other im- 
provements for his thriving store. 

Quality from the Start 

When Mr. Cole entered the feed busi- 
ness he was firmly convinced that the 
best way to make a success was to build 
it on a foundation of quality. He has 
adhered to this policy and his original 
conviction proved him to be correct. 

Shortly after he entered business he 
sold the largest farm in his territory on 
the idea of using his feeds. This farm 
has a nation-wide reputation and receives 
a large number of visitors. It has served 
as an effective testimonial for getting 
prospective customers to use his products. 

Several years ago a local creamery 
was compelled to close down because it 
could not obtain a sufficient volume of 
milk for profitable operation. Mr. Cole 
immediately visualized an opportunity 
for developing business. He opened a 
cream shipping station in connection with 
his store and now purchases practically 
the entire output in his territory. The 
cream station brings farmers to the store 
and enables Mr. Cole to sell them his 
feeds. He also permits them to take out 


B EAT the other fellow to the draw. 
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their requirements on open account and 
then deducts the amount from their cream 
checks. 

Capitalizes on Advertising 

In spite of his many contacts with 
the trade, this aggressive feed store owner, 
maintains he cannot get along without reg- 
ular advertising. He is one of the most 
consistent users of space in his home town 
weekly. The paper has a well-read class- 
ified column on the front page. In it news 
items are interspersed with ads of a line 
or two in length. Cole uses the column 
regularly to announce his specials with 
good results. 

He changes his copy every week and 
constantly features some commodity that 
happens to be in season. These specials 
are in the nature of leaders, including 
fertilizer and seed in the spring, berry 
boxes in the summer and binder twine 
in the fall. Cord wood which is purchased 


from the farmers is often featured in the ~ 


winter. 

In another section of the paper he in- 
serts a display advertisement. The name 
of the feeds which he handles are always 
given prominence, and cuts furnished by 
the manufacturer are liberally used. 

Follows Up by Telephone 

Mr. and Mrs. Cole live above the store 
on the main street of Saline and his wife 
takes care of the business when he is 
busy calling on the trade. One man is 
employed on the portable mill and an- 


WISCONSIN 

John T. Lowe, Ellsworth, has moved 
his feed business into new quarters across 
the street from the site previously oc- 
cupied. 

Brunsell & Fellows grain and feed 
building, Evansville, was gutted by fire 
July 14. Damage was estimated at 
$20,000. 

R. A. Bignell & Sons, Durand, have 
sold their feed store to Eric Goderstod, 
Iola, who took charge August 3. Mr. and 
Mrs. Bignell and family are now enjoying 
a trip through western United States and 
Canada. 

Carmichael feed mill, Poynette, was 
destroyed by fire recently with a loss 
estimated at $3,000. 

Ed Hanson, Hollandale, is constructing 
an addition to his feed plant which will 
be used for storage purposes. 

Fred O. Iverson, New Holstein, who 
has been engaged in business for the past 
43 years has turned over his elevator to 
his son-in-law, Fred J. Schildhauer. 

Apple River Mill Co., Shell Lake, has 
replaced its wooden feed mill with an 
up-to-date, all steel mill. George Wanek 
is manager. 


J. W. COLE 


other on the delivery truck. Whenever the 
route man fails to get an order from a 
farmer who Cole believes is out of stock, 
he makes it a special point to call the 
customer on the telephone as a follow-up 
or make a special trip to his home. In 
this way he often convinces patrons who 
might have gone elsewhere to make their 
purchases to remain with him. 
Keeps Store Well Stocked 

Farmers who call at the store are 
impressed by the large stocks of feed and 
other supplies carried. All of these are 
well displayed. It is seldom necessary for 
Mr. Cole to tell a customer that he is out 
of stock and if this ever happens he de- 
livers it on the following day even if 
he is compelled to make a special trip 
to the manufacturer’s plant to get it. 


IOWA 

Anderson & Sanford, Milford, have 
installed a new oat huller. 

Ray Fleck, Kiliduff, has completed the 
construction of a new feed mill and ele- 
vator costing $12,000. 

Paul Yansky, former manager of the 
Havel feed store which was recently 
destroyed by fire, has opened a new flour 
and feed business in the Farmers Union 
building, Riverside. 

Winneshiek Society of Equity, Decorah, 
will build a four-story addition to its 
warehouse which is to be used for storing 
flour, feed, sugar and grain. 

Matt Dwyer has opened a feed store 
in the Myer building, Wadena. 

L. H. Perrinjaquet, Edgewood feed 
mill, Edgewood, is planning the construc- 
= of a modern, fire-proof building this 
all. 

Otto Boening, St. Ansgar, has pur- 
chased the Lohrville feed mill, Lohrville. 

Potgetter Grain & Feed Co., Steam- 
boat Rock, has opened a branch feed store 
at Webster City. 

Farmers Grain & Supply Co., Paulina, 
has completed the construction of a 20x28 
ft. feed warehouse. 
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Linseed Crushers Adopt Insignia 
To Identify Their Product 


AGS used hereafter by the participat- 

ing members of the Linseed Meal Ed- 
ucational committee will bear a standard 
trade-mark to identify their products. 
Adoption of a uniform insignia, including 
the familiar triangle previously used, was 
approved by the executive board of the 
organization at a meeting held recently in 
Milwaukee. 

The plan calls for a standardized trade- 
mark position on all 100-pound sacks of 
linseed meal. The triangle trade-mark is 
to be placed at the bottom of the bag and 
is to be flanked by a distinguishing red 
band extending to the side seams of the 
sack. 

Variance in the use of the triangle 
trade-mark by members of the committee 
prompted the recommendation of a uni- 
form emblem. Several manufacturers, 
have placed the triangle at the top of the 
bag, with no particular relation to the 
general arrangement of the bag label as 
a whole. Adoption of a standard method 
of using the triangle, it is believed, will 
give proper identification to the product 
without interference with the individual 
crushers brand name, company name or 
trade-mark. 

The recommendation calls for placing 
the triangle seven inches from the bottom 
seam of the bag. When so arranged, 
curvature or bulge of the full bag will 
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not distort or partially conceal the triangle 
at this height and the trade-mark will 
remain in full sight when the bag is opened 
and emptied. 

Participating members of the Linseed 
Meal Educational committee are Archer- 
Daniels-Midland Co., Minneapolis, Minn. ; 
Brown Linseed Corp., Staten Island, 
N. Y.; California Cotton Oil Corp., Los 


Angeles, Cal.; El Dorado Oil Works, San 
Francisco, Cal.; Minnesota Linseed Oil 
Co., Minneapolis, Minn.; National Lead 
Co., New York, N. Y.; Pacific Vegetable 
Oil Corp., San Francisco, Cal.; Pittsburgh 
Plate Glass Co., Milwaukee, Wis. Pro- 
ducers Cotton Oil Co., Fresno, Cal., and 
Spencer Kellogg & Sons, Buffalo, N. Y. 


HOW MUCH FOR POWER 
Stanley Bruemmer of Bruemmer Bros., 
proprietors of the Algoma Roller Mills, 
Algoma, Wis., is interested in comparing 
power costs with other firms of similar 
size. The mill was formerly run with 
steam and water power at an average cost 
in excess of $275.00 per month. Recently, 
however, the steam plant has been dis- 
continued and the mill, which has a ca- 
pacity of three barrels of flour per hour, 
completely electrified. The power equip- 
ment installed includes a 5 HP motor on 
the receiving separator, a 2 HP motor 
on a half ton mixer and a 40 HP slip-ring 
motor on the line shaft of the flour mill. 
Operating nine hours a day and 26 days 
a month, Mr. Bruemmer estimates that 
his power cost will be somewhat less than 
$200.00 per month. When his water 
power is available, he has the privilege of 
temporarily cutting off his electric power 


and paying a demand charge of $40.00 per 
month. 


e DON MIHILLS, National Food Co., 
Fond du Lac, Wis., spent August 7, 8 and 
9 at Milwaukee participating in the an- 
nual trap shooting tournament held on 
the lake front. 


eo 


fresh, supply. 


tank cars or barrels. 


NATIONAL 


PHILADELPHIA 


A genuine Pure Sugar Cane Molasses imported direct from the sugar producing countries, Kane Syro 
is rich in sugars and the other natural ingredients that make molasses so valuable for feeding livestock. 
Fast tank steamers with an average capacity of a million and a half gallons each, provide a constant, 


A. dependable service plus quality and low cost at your disposal. Order now for prompt delivery in 


MOLASSES CO. 


PENNSYLVANIA 
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| LOOK FOR THIS TRIANGLE WHEN BUYING 
: 
FEEDING MOLASSES 


Merchandising 


sequently, a letter should truly represent the writer— 

indeed, should “sound” like him. A manufacturer mailed 
a letter to his sales force—a letter supposed to have been 
written by one salesman as a challenge to the others. Several 
salesmen remarked to the salesmanager, “Harry didn’t write 
that letter; it sounds just like the fellow who writes our sales 
magazine.” And it was he—but he just couldn’t make it “sound” 
like Harry. The recipients sensed the insincerity. 


That’s why a homely letter written by the proprietor may 
sometimes have more “punch” than a highly polished letter 
supplied by a “flowery” writer. That doesn’t mean, though, 
that your letters shouldn’t be grammatical or that all letters 
suggested by a manufacturer, for example, are unworthy of 
consideration. Many of them are written by skilled writers 
who do know how to catch that homey, sincere spirit which 
rings true—as in the case of this letter: 


Ts letter is the most personal form of advertising. Con- 


Dear friend: 

I would like to make a little bargain with you as follows: 

For the next five days jot down how much milk you are getting for 
every pound of your present dairy feed. Then let me send you a 
few bags of Blank Feed—-enough to make a month’s test. 

Then if Blank Feed fails to make more milk and more money 
for you than your present ration, I’ll back out of the picture. But if 
Blank Feed does make you more money than your present ration, let 
me send out a winter’s supply at our special attractive car door price. 

All I ask is a fair trial of Blank Feed. Just write down at the 
bottom of this letter how many cows you are milking and I’ll drop 
by and show you how to put both your feed and mine to the profit test. 

Or call me by phone, No 


J. A. THOMPSON. 


Make Your Letters Friendly 


Let your letters be friendly, rather than formal and stiff. 
Use somewhat the same type of language you would use in 
personal conversation. Use short, simple sentences. As far as 
possible, the letter should be brief, but not so condensed that 
you fail to tell the complete story. Some of the most successful 
mail order advertisers consistently mail single spaced letters 
two and three pages long. People read them—because they are 
interestingly written and they offer something that the re- 
cipient wants. 


Just as is the case with any other ad, your letter should 
be built from the customer’s viewpoint. Emphasize his needs 
and problems. This has been done in the following letter— 


To make it easier for you and your neighbors to get your seeds, 
feed and fertilizer_this spring, we have established a warehouse at 
Guilford, in Dr. Elliott’s barn. This warehouse will be open every 
Monday from 8:30 a. m. to 3:30 p. m. 

A full stock of Blank Poultry and Dairy Feeds, Branded Fertilizers, 
and High Quality Seeds will be carried at the Guilford warehouse at 
all times. From time to time, we will stop cars to Guilford, for those 
who want to take advantage of lower ton prices at the car door. Keep 
us posted as to your requirements, so that we may serve you better. 

Let our service man help you with your farm problems. He will 
be on hand at the warehouse each ‘iheodee—ce will call at your 
place at your convenience. 

The lines that we are handling have been making money for thou- 
sands of farmers everywhere—for several hundred right around here. 
Why not let them make money for you? 

Yours for service, 
HUXSELL & THUERMER 


There you are! You could almost imagine one of these 
Partners saying those very words out at the farmer’s own place 


—it’s a friendly letter, written 100 per cent from the customer’s 
angle. 


Or take the following letter to poultry raisers. 


Dear Poultry Raiser: 

How are your baby chicks coming along? 

Giving your chicks a good start in life (by feeding them Blank 
Starting Mash) is just the beginning of your job. You are not through 
until chicks become laying pullets! 

This certainly looks to us like a good year to raise pullets. Yes, 
we know prices aren’t anything to brag about right now—BUT they 
will be better this fall—because a lot of folks are not raising as many 
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fe By F. Harvey Morse 


Farm Supplies 


mon usual. The Department of Agriculture thinks the same way 
about it. 

Your problem then, is to bring those pullets to laying maturity by 
September, October, and November—when prices are ordinarily high- 
est. You can do it by feeding Blank Growing Mash and Intermediate 
Scratch right through the summer. Then you can just about bank 
on 50% production by the time your pullets are six months of age— 
from two to three months before average pullets, not properly fed, will 
come into heavy laying. What’s more, those early maturing pullets 
will lay bigger eggs that bring bigger prices. 

You can feed your pullets on Blank Feeds this summer more cheap- 
ly than for many a year. Note these low prices: 

Blank Growing Mash 
Blank Int. Scratch 
Blank Scratch 
_ This plan of feeding chickens is absolutely the cheapest way to 
bring pullets into early, profitable laying. Drop in and Tet us prove 


it to you. 
HERB WALTER’S MARKET. 


From the first sentence to the last the writer thinks of the 
customer—“Your chicks”—‘prices will be better”—‘“bring your 
pullets into early laying and get the advantage of higher prices” 
—“you can feed more cheaply”—the feeder is thinking of every 
one of those points. Consciously or sub-consciously, he’s 
pleased that the dealer considers the customer’s problems. 

Writing from the customer’s viewpoint suggests three open- 
ing appeals: desire for gain, fear of loss, and self-esteem. These 
examples will illustrate: 

Desire for gain—How would you like to increase your farm 
income $100 per acre? (Increased earnings) 

The next time you’re in town drop in. We have a fine chick 
feeder here for you—free with each purchase of 25 chicks. 
(something for nothing) 

“It cost me just 17%4 cents a bushel to grow last year’s 
corn crop.” So says Bill Jones of Thunderstruck road who 
bought a new Dandy tractor from us last season. (appeal to 
saving) 

Haven’t you sometimes felt like “kicking over the traces” 
as you worked, worked, worked, to finish the never ending tasks 
about your farm—hours of milking, morning and evening, all 
so unnecessary, too—that you should spend day after day in 
drudgery when comfort and leisure may be had at no extra 
cost. (appeal to desire for better living) 

Fear of loss—Summer is on us—with its opportunity to in- 
crease your year round dairy profits. But unless you grain 
your cows on pasture, you'll have run down animals this fall— 
cows that have drawn on their bodies to give you summer 
milk—cows that will require extra heavy fall feeding to keep 
them in production—cows that will lose money for you. (loss 
of opportunity) 

You can’t depend on markets to make money for you these 
days. The reason some farmers are enjoying life’s luxuries 
while others struggle to make ends meet lies in another direc- 
tion—the former know how to increase profits by reducing 
production costs. (competition) 

Self Esteem—Joe Ballard was in the store vesterday and 
told us that his last month’s records showed an egg profit of 
$77.50 and that it cost him 13 cents a dozen to produce his 
eggs! How do those figures compare with yours? There’s no 
reason why you can’t do equally as well as Joe. 

A poor opening is like an unfriendly personal greeting—it 
tends to offset anything good that may be said later. Here are 
several types of openings the letter writer should avoid as a 
plague: 

Tactless—You don’t know what you’re missing, etc. (none 
of us like to be told we don’t know something) 

I want to call your attention to vour delinquency, your 
utter neglect in passing up the best thing that has been placed 
at your disposal. 

Trite and meaningless—We take pleasure in announcing, 
etc., (better, “You will probably be interested to know, etc.) 

No relation to subject—That’s the big job the relief board 
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(COMPLETELY REVISED) 


90" epition oF 
FEEDS and FEEDING 


By F. B. MORRISON 


® Get Your Copy NOW |! 


No person engaged in producing or han- 
dling feeds can afford to be without the 
New 20th Edition of “FEEDS AND 
FEEDING” by F. B. Morrison. It is the 
greatest and most practical compilation of 
information on livestock feeding and 
nutrition ever issued. The new edition has 
been completely rewritten and brought 
up-to-date, and contains nearly 300 pages 
more than the old book, including an en- 
tirely new chapter on proteins, minerals 
and vitamins. 


You can get your copy of Feeds and Feeding direct 
from The Feed Bag by filling out the coupon below 
and attaching your check for $5.00. For an additional 
dollar, or a total of $6.00, we will include a year’s 
subscription to The Feed Bag. You save a dollar. 
Send for your copy now. 


Che feed Bag 


MILWAUKEE, WISCONSIN 


THE FEED BAG, 
741 N. Milwaukee St., 
Milwaukee, Wis. 


Please send me............ copies of the New 20th Edition 
of “Feeds and Feeding.” You will find check attached. 


C0 Include year’s subscription to The Feed Bag. 


is tackling, and the indications are that they will accomplish 
something worthwhile. However, we are interested right now 
in showing you how you can make more money for yourself— 
we can show you a way to spend money and yet save it. 

This idea might, however, have been given a very definite 
turn to fit a real situation, e. g.: 

That’s a big job the relief board is tackling—but fortunately 
you don’t have to wait for it to solve your problems. You can 
assure yourself of “relief” by following a very simple plan. 

Take the matter of corn, for instance—(Then continue and 
show how better methods—your seed or cultivators, or fer- 
tilizer, etc., gives larger yields, saves time and money, etc.) 

Be orderly in your written presentation—as in your selling 
talks. Notice, in the letter below, how a dealer approached a 
former customer with the view of putting him on the active 
list again. Note the orderly development of thought—l. You 
haven’t been in lately. Where are we at fault? 2. We are anx- 
ious to give you genuine service. 3. Here’s what we recommend 
for your situation. 4. Come in and let’s get things straightened 
out. Here is the complete letter: 


Dear Mr. Blank: 

You have not been in to see us very often during the last year and 
we are wondering why. In previous years, it had been our privilege 
to furnish you many of your supplies. Has there been any dissatisfac- 
tion about anything you bought from us—-any service you expected 
and failed to get? Sometimes little things happen—unintentionally ; 
if we have been at fault in any way, won’t you give us the opportunity 
to straighten things out? 

When we sell you a product we strive to give 100% value—and in 
addition, a type of service seldom offered by retail stores. Take our 
feed department, for example; it is more than a feed store—it is really 
a feeders’ service station. e are not satisfied merely to sell you feed— 
we want you to get the best results from those feeds, and, therefore, 
offer you free the services of our feeding specialist, who can help 
you make more money from poultry, cows, and hogs. 

Although we have a complete stock of corn, oats, bran, hay, etc., 
we recommend Blank Feeds for all poultry and livestock—because we 
know that they are more profitable to feed. Let us show you how to 
use Blank Feed with your home grown grain and make more money 
from cows and pigs—how to get your hens ready for heavy fall laying 
with Blank Feed and how to lower your cost of feeding horses. 

Come in and talk over your problems with us—or mail the enclosed 
card for our service man. 

Cordially yours, 
eo. D. Best & Sons 
P. S. Remember our bulletin board is for you to use free, if you wish 
to buy or sell livestock. 


(copy for return card) 
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Geo. D. Best & Sons 
Fremont, N. C. 


The reason you have not seen much of me is be- 
cause: 


Please send me the following: 
( ) Have your service man call on me. 
( ) I will be in to see you about 


NAME 
ADDDRESS 


Notice that this dealer makes it easy for the customer to 
reply by enclosing a return card—a stamped government card. 
By so doing, he carries out another principle of good letter 
writing—good advertising—to ask the customer to do some- 
thing. In this case, it is to fill out a card and mail it in. In 
another case, it may be to ’phone for information, or for an 
order. 

Now that you have written your letter in a friendly, chatty 
style, don’t spoil the effect by finishing up with a trite, mean- 
ingless, complimentary close, such as “Yours truly”. Use one 
that is suggestive of the results your products will give the 
customer. For example: 

“Yours for a bigger corn crop;” “Yours for a shorter work- 
ing day;” “Yours for early maturing, early laying pullets;” 
“Yours for bigger farm profits;” “Yours for greater comfort.” 

Sometimes, particularly when writing to prospects for the 
first time, or when writing collection letters, closes such as 
“Sincerely yours,” “Earnestly yours,” “Faithfully yours,” Ex- 
pectantly yours,” and similar closes may be used effectively. 


NOTE TO READERS: We have had a number of re- 
quests for copies of the complete book, “Merchandising 
Farm Supplies” by F. Harvey Morse. The complete book 
has never been printed but we may decide to publish it. 
Would you be interested in buying a copy? The price 
would be reasonable. Let us know.—THE FEED BAG. 


THE FEED BAG — August, 1936 


= 


Independent Feed Dealers Iowa 
Now Enrolling Charter Members 


@ Will Hold First Convention September 15-16 


campaign to enroll a long list of 

charter members and for the pro- 
gram to be followed at the first annual 
convention of the Independent Feed 
Dealers of Iowa were made at the third 
meeting of the organization committee 
at the Hotel Savery in Des Moines on 
Tuesday, August 4. 

The convention, which will also meet 
at the Savery hotel, will be held on 
Tuesday and Wednesday, September 15 
and 16, 1936. Final arrangements for the 
convention were left in the hands of a 
committee including A. E. Sargent, Sar- 
gent & Co.; C. M. Stormes, Iowa Feed 
Corp.; George H. Schaaf, Schaaf’s feed 
store, and W. C. Berger, Des Moines Oat 
Products Co.; all of Des Moines. Mr. 
Schaaf is temporary president and Mr. 
Berger temporary secretary of the new 
association. 

Charter Members Joining 

Secretary Berger reported that the 
membership campaign was already bring- 
ing results and that special charter mem- 
bership certificates were being mailed to 
the new members as fast as they were 
being enrolled. Each member of the or- 
ganization committee agreed to get from 
six to ten new members during the next 
30 days and it is predicted that the new 
association will have as many members 
as some of the older feed organizations 
before it even convenes for its initial 
meeting. 

All members of the feed trade in Iowa 
are reported to be enthusiastically in 
favor of organization of the Independent 
Feed Dealers of Iowa. Dealers who have 
never been directly approached are writ- 
ing in to association headquarters for 
further information and all the whole- 
salers are carrying the following slogan 
at the bottom of their price lists and cor- 
respondence: “Join the Independent Feed 
Dealers of Iowa, Today.” 

According to the articles of incorpora- 
tion, which have been approved by the 
organization committee, the new Iowa 
association will have associate members 
and three classes of regular members. 
Qualifications for associate members, 
quoting from the articles, are as follows: 

Classification of Memberships 

“Any person, firm or organization en- 
gaged in the wholesale distribution or 
manufacture, or both, of feed, flour, or 
allied products, or machinery and other 
products used by the feed industry shall 
be eligible for membership as associate 
member in the organization, and the an- 
nual dues therefore shall be the sum of 
$25.00 payable in advance, September 
Ist, each year.” 

The three classes of regular members 
are distinguished by the amount of 


Pier for an intensive membership 
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Here are some of the men who are guiding the destinies of the Independent Feed Dealers of Iowa, 
at the recent meeting which was held to discuss organization plans and the first annual convention. 


They are, left to right: Ralph Sprague, Oelwein; C. M 


- Stormes, Des Moines; Carl Orsinger, Waterloo; 


A. E. Sargent, Des Moines; John Hinck, Corning; Jim Wake, Oskaloosa; L. R. McKee, Muscatine; 
George Schaaf, Des Moines, and Walter C. Berger, Des Moines. J. A. Olson, West Bend, was also 
present at the meeting but arrived too late for the picture. 


wholesaling, in addition to retailing, 
which the regular member does. Only reg- 
ular members are entitled to vote and 
their qualifications, again quoting from 
the articles, are as follows: 

“Any independent merchant, firm, or 
corporation, who operates a feed business 
for retail purposes which is owned and 
operated in the State of Iowa, and who 
maintains a warehouse in which is kept 
a sufficient stock of goods to meet the 
needs and requirements of the commun- 
ity, and having an office which is open 
daily during business hours and in charge 
of a person competent to attend to the 
wants of patrons shall be eligible for 
membership in the organization as a reg- 
ular member, and regular members shall 
be classed as follows: 

Regular Dues from $10 to $25 

“Class A: A regular member who con- 
ducts a strictly retail store, serving the 
trade in his own local community only, 
who does no wholesaling whatsoever, 
travels no salesmen to call on the whole- 


ILLINOIS 

Farmers Elevator Co. feed mill, Fair- 
view, was struck by lightning July 25 and 
destroyed by fire. Loss was estimated at 
$20,000. 

L. L. Bower feed store, Newton, was 
damaged by fire July 18, when an oil 
stove used to heat water for testing cream 
exploded. 

Farmers Grain & Feed Co., Ridge Farm, 


‘has been incorporated to deal in feed, 


grain and farm supplies by Harry Brook 
Jones, Rae Strubinger, J. Cole Morton 
and Frank Busby. 

Zipper Mills, Inc., has been organized 
in Peoria to buy and sell feed, grain, 
hay and livestock. Interested parties are 
A. W. Altorfer, H. W. Altorfer and Lester 


sale trade, shall pay an annual dues of 
$10.00 per year, payable in advance, 
September Ist, each year. 

“Class B: A regular member who, in 
addition to his retail business manufac- 
tures and sells feed at both wholesale 
and retail and whose wholesale accounts 
do not exceed ten (10) in number, shall 
pay an annual fee of $15.00 per year, 
payable in advance, September 1st, each 
year. 

“Class C: A regular member who, in 
addition to his retail business, manufac- 
tures and sells feed at both wholesale 
and retail and whose business accounts 
do exceed ten (10) in number, shall pay 
an annual fee of $25.00 per year, pay- 
able in advance, September Ist, each 
year.” 

Headquarters for the Independent 
Feed Dealers of Iowa are now main- 
tained at the secretary’s office, 2000 East 
Grand avenue, Des Moines. H. F. Wood 
has been engaged to assist Secretary Ber- 
ger with the work at that office. 


F. Stone. 

Lee Beebe, Beebe & Son Seed Co., 
Forreston, was married recently to Miss 
Kathryn Perry, Freeport. 

G. C. Buckingham, Ramsey, is re- 
modelling his feed store and moving his 
office to a new location. 

William Hill has purchased the Ray- 
mond White produce, seed and feed busi- 
ness, Augusta. 

Henry Kinson, manager, Davis Bros. & 
Potter elevator, Ellis, died July 16, fol- 
lowing an attack of pneumonia. 

Ralph R. Siders, for many years man- 
ager of the J. F. Sprague Grain & Coal 
Co., Bement, has purchased the business 
and will operate it as the Siders Grain & 
Coal Co. 
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THREE NEW PRODUCTS 


carrying the stamp of approval of thousands of leading poultrymen and 
hatcherymen are offered to the progressive feed dealer. 


Hen- Dine and Chick- Dine 


The two new iodized calcium supplements for poultry—one for growing 
and mature birds, the other for chicks. Fed like ordinary shell, they pro- 
vide the necessary calcium together with the correct amount of iodine 
to insure maximum digestion and most complete utilization of all feeds. The 
results are more rapid growth, higher vitality, earlier production of eggs and 
market birds, longer laying periods, more eggs, better shells, and increased 


profits. 
A\trowhead Insoluble Grit 


Made from pure flint, the hardest and most efficient insoluble poultry grit 
on the market. Available in chick, hen, and turkey sizes. 


And, lest you forget, our regular products are No. 4 Carbonate Flour, 


Electro Calcium Carbonate, Iodized Calcium Carbonate, Shellmaker in chick, 
hen, and turkey sizes, and Cal-Carbo. 


Write today for samples and prices. 


CALCIUM CARBONATE COMPANY 


43 East Ohio Street —:— Chicago, Illinois 


All poultry rations should include liberal quantities of DAIRYLEA DRIED 
SKIM MILK. Also good in all rations for calves, poultry and swine. Carried 
by principal feed merchants throughout eastern territory. 


Manufactured and Distributed By 


DAIRYMEN’S LEAGUE CO-OPERATIVE ASSOCIATION, Inc. 


11 West 42nd Street — New York, N. Y. 


We specialize in car lots of Millfeeds, Linseed Meal, 
Soy Bean Meal, Oyster Shells 


FARLEY FEED CO. 


JANESVILLE WISCONSIN 


Importers of Pure Norwegian Cod Liver Oil and Peat Moss. 
We will be glad to quote on carloads or L. C. L. shipments. 
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Method for Segregating 
Baby Chicks 


(Continued from Page Fifteen) 


are then gently removed from the ab- 
dominal cavity. In the male chick the 
testes appear as a pair of small white or 
yellowish, oblong bodies, regular in shape 
and lying along the backbone at the level 
of the lower ribs. In the female chick 
the ovary is a small yellowish, flat, irreg- 
ular body, in the same position as the 
testes, but on the left side only. After 
a few chicks have been dissected, it should 
be very easy to distinguish between testes 
and ovary. 

The above procedure should be fol- 
lowed without regard to speed until the 
operator has reached a degree of accuracy 
suitable to his needs. For commercial 
purposes this must be well over 90 per 
cent. Some increase in speed will occur 
naturally during the period of learning, 
but real speed must be the result of con- 
sistent practice with many chicks. 

Make Sex Test Early 

A good light is essential. Bright daylight 
is best, but a 200-watt electric bulb may 
be used. The operator will find that 
fewer mistakes will be made if the chick 
is rotated several ways so that observa- 
tions can be made from several angles. 
It is especially true that in some chicks 
where the genital organ is pale in color, 
it is difficult to see when looking directly 
down upon it, but is easily seen as a 
silhouette against the light. 

Last but not least is the fact that 
newly hatched chicks are much the easi- 
est to sex. The beginner is urged, for 
the sake of his own progress, to use 
only chicks that are newly hatched and 
dried off, about half a day old. After 
chicks are one day old they become 
progressively more difficult to sex on each 
succeeding day. 


e J. WALTER RICE, formerly secre- 
tary of the Froedtert Grain & Malting 
Co., is now operating a grain business 
under his own name. He has offices in 
the Grain & Stock Exchange building, 
Milwaukee, and elevators on both the 
C. M. St. P. & P. and C. & N. W. rail- 
roads. 


MINNESOTA 


Carl Klopfleisch has purchased the Ells- 
worth Schleeter feed mill, Brownton. 

A. J. Fazendin, manager, Evan feed 
mill, Evan, is making plans for extensive 
improvements. He will build an addition 
to the present mill, construct a new office 
and install new equipment. 

Falls flour and feed store, International 
Falls, has been taken over by Earl Aasved 
and Glen Bird. 

Farmers & Merchants Elevator Co., 
Argyle, has changed its name to the Argyle 
Cooperative Warehouse association. A. A. 
Buckingham, manager for the past 23 
years, has resigned and will be succeeded 
by Albert Pearson. 

Comstock Cooperative Farmers Ele- 
vator Co. elevator, Comstock, was de- 
stroyed by fire recently with loss esti- 
mated at $30,000. Rebuilding of the 
structure has begun. 
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Your Editor Goes to School Again 
And Studies Poultry Diseases 


Receives “Diploma” from Professor Salsbury 


from the university (incidentally, 
without much honor) but I went to 
school again the first three days of July. 
My “post graduate” course was at the 
school of poultry diseases conducted by 
Dr. Salsbury’s Laboratories in Charles 
City, Ia. 
It was just too bad for the birds I 
tried to vaccinate, caponize and post, but 


[: been some years since I graduated 


Main Building, Dr. Salsbury’s Laboratories 


I came away with a “diploma” and most 
of my 500 fellow students, starting in 
with a greater knowledge of feathered 
chickens than I, really went home with 
plenty of “stuff” to help them increase 
the business of their feed stores and 
hatcheries. 
Faculty Is Well-Known 

Dr. Salsbury’s school of poultry diseases 
is like no other institution known to the 
feed trade. It is operated by Dr. Sals- 
bury’s Laboratories, which make and sell 
poultry remedies, but the instruction is 
certainly not commercialized. 

Evidence of this is in the type of men 
who comprise the faculty. The dean of 
the school is, of course, Dr. J. E. Salsbury, 
the founder and president of the labora- 
tories. Other members of the faculty read 
like a roll call of famous personages in 
the poultry industry and include: 

Dr. B. F. Kaupp, former head of the 
poultry department of North Carolina 
State college; Dr. R. C. Surface, formerly 
with the quarantine division of the bureau 
of animal industry, United States depart- 
ment of agriculture; Dr. O. J. Mayfield, 
one time member of the United States 
food and drug administration; J. P. 
Henry, graduate chemist also at one time 
with the food and drug administration; 
Dr. Fritz Volkmar, former member of the 
North Dakota Experiment station and 
graduate of both American and German 
colleges; Dr. Sivert Eriksen, pathologist, 
formerly at the Missouri State Experi- 
ment station and Dr. G. J. Kiger, at 
one time with the United States de- 
partment of agriculture. 

i Graduates in All States 

Since it was established, the school of 

poultry diseases has graduated 27 classes 
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and now has graduates in all states of the 
union and most of the provinces of Can- 
ada. It has an active alumni association 
which holds an annual meeting each sum- 
mer and prints alumni news in Poultry 
Health News, a monthly publication of 
the laboratories. 

The subjects taught at the school in- 
clude anatomy, physiology, sanitation, 
bacteriology, immunology, parasites, drugs 
and preparations and a study of the com- 
mon infectious diseases of poultry. Labor- 
atory work includes blood testing, capon- 
izing and microscopic examinations. Ad- 
vanced post graduate work is offered to 
graduates of the school, many of whom 
return each year for short periods of 
study. 

The regular school term is two weeks 
but my enrollment was in the annual short 
course of which six have now been held. 
It was the largest to date and attracted 
students (feed dealers, hatcherymen, 
salesmen and service men) from all parts 
of the United States. 

Prominent Guest Speakers 

Three forenoon sessions and one eve- 
ning were devoted to lectures by members 
of Dr. Salsbury’s educational, research 


Headquarters Building at Research Farm 


and business staff and by a number of 
prominent speakers. The lectures covered 
a variety of subjects such as virus diseases, 
nutritional diseases, parasitic diseases and 
control, poultry improvement program, 
bacterins, vaccines and antigen, pullorum 
testing, drugs and chemicals, turkey 
diseases, merchandising, customer con- 
tacts, etc. 

Among the speakers outside of Dr. 
Salsbury’s own staff were such men as 
Reese V. Hicks, executive secretary, In- 
ternational Baby Chick association; Paul 
Mandeville, editor, United States Egg & 
Poultry Journal; James Keigwin, Leon 
Broyer and Dr. Chas. Van Horssen, man- 
ager, Washburn-Crosby Co. feed depart- 
ment. 

The afternoon sessions were devoted to 


demonstrations and practice work in cull- 
ing, caponizing, vaccinating, post mortem 
examinations, medication, microscope 
practice and general diagnosis. The clinic 
sessions were divided into three groups, 
the first one for those who attended the 
short course for the first time, the second 
for those who had attended in previous 
years and the third for graduates of Dr. 
Salsbury’s school of poultry diseases. The 


One of the Well-Equipped Class Rooms 


same subjects were taught in all of the 

groups, but the second and third groups 

received more advanced instruction. 
Radio Stars Entertain 

Entertainment was not lacking. A full 
evening was given over to an excellent 
program by Al Morey and his celebrated 
orchestra and other famous radio stars 
from station W. H. O., such as Grandpa 
Jitters, Slim and Blue, Lem Turner and 
Martha and many others. In addition, 
there was the usual picnic, a banquet for 
the salesmen and a banquet for the mem- 
bers of the alumni association. All in- 
struction and entertainment was offered 
free of charge through the courtesy of 
Dr. Salsbury. 

Charles City has about 8,000 inhabitants 
but the short course crowd filled the hotels 
and many students were lodged in private 
homes. The city has a large tractor plant, 
but Dr. Salsbury’s Laboratories is one of 
its two outstanding institutions and the 
citizens are proud that their city is the 
home of the laboratories. 

The main building is an attractive brick 
structure with 13,500 square feet of floor 
space and it is now being enlarged by an 
addition which will have 14,700 square 
feet. It is completely air conditioned and 
houses the chemical research laboratory, 
the production and manufacturing facil- 
ities, the shipping and mailing services, 
the school class rooms and laboratories 
and the offices. All will occupy increased 
space when the new addition is completed. 

A 15 acre experimental farm is located 
just outside of Charles City. The farm 
is used for general research work and also 
to grow birds for the production of fowl 
pox and infectious laryngotracheitis vac- 
cine. 
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GUARANTEED 


CAPITAL FLOUR MILLS, INC, Minneapolis, ,Minn. 


Girt 


You can increase your flour sales 
by recommending 


MINNESOTA GIRL FLOUR. 
A trial will prove its merits. 
Let us include MINNESOTA GIRL 
FLOUR in your next car of 
@ Queen Wheat Feed 
@ Cherokee Pure Bran 
@ Cherokee Middlings 


WIRE US FOR PRICES 


Vlew Hat Vleeded 


as protection. 


now. 


RCTIC COD LIVER OIL 


for Calves - for Poultry 


Arctic is a most dependable oil at a price you can 
afford to pay. It assures you of production as well 


Our price is attractive because we bring Arctic 
direct to Milwaukee by boat, via the Great Lakes, 
affording a tremendous saving in freight and handl- 
ing charges. Order your requirements for the season 


LA BUDDE FEED & GRAIN CO. 


GRAIN & STOCK EXCHANGE 


MILWAUKEE 


1936 Model 
Feed Mixer 


art 


MILL MACHINERY 


Get our New Low Price on the 1936 
Model Feed Mixer with all latest im- 
provements. Write for details. 


Everything for Mill and Elevator 


THE DUPLEX MILL & MFG. CO. 
SPRINGFIELD, OHIO 
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“When a young man graduates from 
his Alma Mater, walks across the campus 
clutching tightly his sheepskin, looking 
at the world unafraid, and then chooses 
for his vocation the publication of a 
magazine devoted to the interest of the 
feed trade—that’s courage. 

“When this young man now older by 
eleven years, during which time he has 
suffered through the fast years, been hap- 
py during the feast years, and with it 
all has watched his paper, The Feed Bag, 
slowly but nevertheless surely grow until 
it now has found its place in the sun, 
and now on its Eleventh Birthday tells 
the trade his aim is to make it even a 
better paper by changing its dress, style 
of printing, type of paper, thus making 
it easier to read—that’s news. 

“The fires of ambition still burn 
brightly for this young man who is 
loved by his associates and friends alike, 
so David, I offer to you my sincerest 
congratulations and the best of good 
wishes for your continued success.” 


H. G. COWAN, 
Spencer Kellogg & Sons Sales Corp., 
Minneapolis, Minn. 
“Your letter of July 23d gives me an 
opportunity to congratulate you upon 
your eleventh birthday and to add my 
hopes that you will continue having 
birthdays each one of which will be more 
pleasing to you and your associates, not 
only from the standpoint of profit but 
of achievement in being the means in 
bettering conditions in the feed industry. 
I shall look forward to seeing The New 
Feed Bag. 
DAVID G. EVANS, 
Husband & Thomas Co., Inc., 
New York, N. Y. 
e CHARLES V. GRAFT elevator, Win- 
chester, Ind., sustained a loss of $25,000 
when fire practically destroyed the plant 
July 17. 
eHUNTTING ELEVATOR and _ the 
Meyer & Co. elevator, Cresco, la., were 
destroyed by fire recently with a loss 
placed at $80,000. 


e CHARLES COUGHLIN, the Riebs 
Co., Milwaukee, returned recently after 
a week spent among Iowa and Minnesota 
country elevators. He reports that Iowa 
grain has suffered severely from the 
drought, while Minnesota has a fair crop. 


ENJOY WIDE SALE 

Enlarged facilities for meeting the de- 
mand for Hen-Dine, Chick-Dine and 
Arrowhead insoluble grit, three new 
products developed in the laboratories 
of the Calcium Carbonate Co., are 
being provided. The Chicago office of 
the firm reports that the products are 
receiving an excellent reception from 
poultrymen and hatcherymen in the Mid- 
dle West, necessitating the expansion pro- 
gram. 
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Central Retail Feed Board 
Meets August 17 


The board of directors of the Central 
Retail Feed association will hold a spe- 
cial meeting at the offices of the organ- 
ization in Milwaukee on Monday, Au- 
gust 17. 

Activities of the association for the 
coming year are to be planned and a new 
set of by-laws is to be decided upon and 
adopted. 

Colby Porter, Fox Lake, Wis., pres- 
ident, urges all directors to attend as it 
is essential to have a quorum to vote 
upon the important problems which are 
to be presented. 

e OTTO BOENING has purchased the 
Hohrville feed mill, Hohrville, Ia. 


e UNITY FEEDS, INC., Boston, has 
taken over the two feed mills formerly 
operated by J. B. Garland & Son, Wor- 
cester, Mass., and E. A. Cowee, Fitch- 
burg, Mass. 
INDIANA DEATHS 

Two well-known Indiana dealers passed 
away recently as a result of heart attacks. 
Ora W. Williams, manager of the Co- 
operative Elevator Co., Winamac, died 
suddenly, July 17, and death claimed 
Everett Reveal, Lebanon, July 22. Mr. 
Reveal was a partner in the firm of 
Reveal & Beydler. Both men were mem- 
bers of the Indiana Grain Dealers asso- 
ciation. 


COMMERCIAL 
FEED MIXERS 


Pi LOT BRAND 
Caleium Carbonate (Pulverized Oyster 
Shell) is always dependable as to purity, 
quick solubility and even distribution in 
the mix. It contains no poisonous ele- 
ments and no foreign matter. 


Feeders know the value of 
Oyster Shell and prefer it 
to any other form of min- 
eral, 


PILOT | 
BRAND 
CALCIUM 
CARBONATE 


Let us quote you. 


OYSTER SHELL PRODUCTS CORPORATION 


New Rochelle, N. Y. St. Louis, Mo. London, England 


| Was a Feed 
Dealer Myself 


As a feed dealer at Columbus, Wis. for 
many years, | was a buver of meat scraps 
and I knew just what I wanted in them. 


Now, I am manuf cturing meat scraps 
and I have incorporated in BIG CHIEF 
the ingredients and quality which I 
believe will produce good feeds and 
win and hold customers for you. 
Let me prove my claims by specify- 
ing BIG CHIEF on your next order. 


Joe Free, President 


Milwaukee Tallow & Grease Co. 
131 S. 7th St., Milwaukee 
JOE FREE, Manager 


Deutsch & Sickert Co., Distributors 
GRAIN & STOCK EXCHANGE 


Shippers of... 


Corn « Oats 
Feed Barley 


Poultry and Milling Wheat 


°* Any Grade 
Any Quantity 
°* Any Time 


Bunge 
MINNEAPOLIS MINNESOTA 


Write or Wire for Quotatiens 
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Order a Mixed Car of 


Golden Loaf Flour 


= 2 The flour with the Vim and Pep left in 
Bran and Middlings 
—Higher in Protein— 


EN TENNANT & HOYT Co. 


LAKE CITY, MINN. 


i] 


HIAWATHA 


GROUND GRAIN SCREENINGS 


(BULK OR SACKED SHIPMENTS) 


A domestic grain and flax seed screenings mixture, carefully blended 
to assure constant uniformity, thereby meeting the demands of the 


most discriminating. 
(A Most Profitable Base for Feed Manufacturers ) 


WE SPECIALIZE IN ALL TYPES OF SCREENINGS 


Write or Wire for Prices 


Hiawatha Grain Company 


MINNEAPOLIS, MINN. 


“All your needs in grain and feeds” 


Sunset Feed & Grain Co., Ine. 


CHAMBER OF COMMERCE BRANCH OFFICE 
BUFFALO, N. Y. MIDDLETOWN, N. Y. 


FEED JOBBERS 


Also Representing: 


THE HUBINGER COMPANY, Keokuk, Ia Corn Germ Meal and Gluten Feed 
ROSENBAUM BROTHERS, Chicago, Ill Grain 
VANDERSLICE-LYNDS CO., Kansas City, Mo Milo and Kaffir 
FAIRMONT CREAMERY CO., Omaha, Neb Cond d and Dried Buttermilk 
L. C. NAISAWALD & SONS, INC., New York City Blackstrap Molasses 
OYSTER SHELL PRODUCTS CO., Philadelphia, Pa Oyster Shells 
NATIONAL OATS CO., Cedar Rapids, Ia Oat Products 
FERNANDO VALLEY MLG. & SUPPLY CO., Los Angeles, Cal....................- Alfalfa Leaf Meal 
HEALTH PRODUCTS CORPORATION.......................- CLO-TRATE Concentrated Cod Liver Oil 


USED 


BURLAP 


AND 


COTTON 


FOR 


ALL BAGS VACUUM CLEANED 


INDIVIDUALITY 


BAGS 


TWINE 


WE BUY FREDMAN BAG CO. 
SURPLUS BAGS MILWAUKEE, WIS. — 


¢ GRIGGS & BALL CO. feed plant, East 
Aurora, N. Y., was destroyed by fire 
recently with a loss estimated at $30,000, 
The structure is to be rebuilt. 


e SCHURR BROS., feed mill, Clarence, 
N. Y., was destroyed by fire July 8. Loss 
was estimated at $20,000. The mill was 
an old land mark and had been in exist- 
ence for more than 50 years. 


EDWIN LAUER DIES 

__ Edwin R. Lauer, 55, sales manager of 
the Maritime Milling Co., Buffalo, died 
July 15 following a month’s illness. Mr. 
Lauer was formerly vice president of the 
Chas. A. Krause Milling Co., Milwaukee, 
and came to Buffalo eight years ago. His 
widow and two daughters survive. 


EW RICHMOND 
ROLLER MILLS CO. 


NEW RICHMOND, WISCONSIN 


Mill Feeds 
Coarse Grains 
Feeding Oatmeal 
Sardilene Oil 


MIXED OR STRAIGHT 
CARS 


CEREAL 


GRADING CO. 


MINNEAPOLIS 


Specialize in 


GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 


Prices Right—Service Prompt 
TRY US 


AGLE ROLLER 
MILL CO. 


NEW ULM, MINNESOTA 


Manufacturers 


Daniel Webster 
and Gold Coin 


SPRING WHEAT FLOURS 
RYE FLOURS 


Commercial and Mill Feeds 
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INDIANA 

Harold L. Gray, for 24 years asso- 
ciated with the Crabbs Reynolds Taylor 
Co., has entered business for himself at 
Crawfordsville as the Gray Agricultural 
Supply Co. and will handle feed, seed and 
grain and operate a hatchery. Mr. Gray 
has been active for many years in the 
affairs of the Indiana Grain Dealers asso- 
ciation and the Grain & Feed Dealers 
National association. 

Hayes feed store, Kokomo, was recent- 
ly damaged by fire believed to have 
started by spontaneous combustion. 

W. C. Long, manager, Denver Farm 
Bureau Store, Denver, has installed a 
feed mixer. 

Kellum Bros., Camby, have rented ad- 
ditional space in the Morgan building 
and are putting in a first class feed store. 

Hiram Jones elevator and feed mill, 
West Lebanon, was destroyed by fire July 
11. Loss was placed between $15,000 
and $20,000. Mr. Jones does not plan 
to rebuild. 

Ora Williams, manager of the Farmers 
Cooperative Elevator Co., Winamac, died 
suddenly July 16 at his home. 

Shirley elevator, Shirley, has been pur- 
chased by Earl L. Rose and William C. 
Meyer, owners of the Rose feed mill, 
Rushville. 

e ELMER J. DeBROUX, Valders Ele- 
vator Co., Valders, Wis., left July 25 for a 
musky fishing trip in northern Wisconsin. 
He expects to open a fish market in con- 
nection with his feed store to dispose of 
his catch when he returns. 


is one of the most economical and effi- 


100 vounss wat f 
q cient ingredients for rations for all 
| | classes of livestock HEAVY 


SWEETENED BUFFALO is palat- 
able, highly digestible, a good milk 
producer and a great energy food be- 
cause of its content of Dextrose, the 
food-energy sugar. The rations you put 
out to your trade will be better rations, 
and cost less to make up, if you include 

20% PROTEIN a liberal percentage of HEAVY 

GUARANTEED SWEETENED BUFFALO in them. 
Available in mixed cars with Standard Buffalo Corn Gluten 
Feed and Diamond Corn Gluten Meal. 


ECz CORN 

q SWEETENED | 
PROTEIN MINRAUM 2 


CORN PRODUCTS SALES CO. - NEW YORK & CHICAGO 


S. 
W INC. 


WAREHOUSE 
Licensed — Bonded 
Storing All Kinds Flour & Feeds 


18th Ave. S. E. & Elm St. 
MINNEAPOLIS, MINN. 
(Successors to 
E. S. Woodworth & Co.) 
Mrs. E. S. Woodworth, President 


Sell Poultry..Dairy Sanitation at a Profit 


Safe- Effective: Economical 


@ Because it is so handy to use, so economical and so effective, poultrymen 
and dairymen become immediately enthusiastic about HTH-15. Stock this 
modern disinfectant and cash in on a year ’round profit maker. 


How HTH-15 is Used 


Poultrymen use HTH-15 as a dust to control colds and other respiratory CHECKS COLDS, ROUP, 
diseases. They put a little in drinking water to check spread of disease. They BRONCHITIS*STERILIZES 
use HTH-15 solutions to disinfect incubators, brooders, poultry houses POULTRY EQUIPMENT 
and equipment. 

Dairymen use HTH-15 solutions to sterilize dairy equip- =. 
ment. It kills bacteria, keeps bac:eria counts low. HTH-15 | { . 


meets the requirements of sanitary codes everywhere. It is 
safe to use on dairy metals. 
Comes in Powder Form SAL 
Easy to handle—easy to use. A handy mea- 
suring spoon in every can—just add to water 
as needed. No waste from loss of strength, 


container breakage, freezing or lumping. 
Economical for user—an easy seller for you. STERILIZES DAIRY EQUIPMENT 
KEEPS BACTERIA COUNTS LOW 


Write for full details of our dealer proposition. 
613 


The MATHIESON -ALKALI WORKS (Inc.) * 60 EAST 42nd STREET, NEW YORK 


Quality Shavings 


Convenient, serviceable and sat- 
isfactory bedding. Profitable to 
handle. Write for special car lot 
prices. 


Fuel Company 
NEENAH, WISCONSIN 


EXCELSIOR 


MILLING COMPANY 


MINNEAPOLIS, MINNESOTA 


HIGH QUALITY PRODUCTS 
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e I. B. ROGERS CO., Highland, IIL. 
which has been conducting a baby chick, 
feed and flour business is withdrawing 
from the field. 

e ITHACA ROLLER MILLS hay ware- 
house and contents, Ithaca, Mich., were 
destroyed by fire originated by lightning. 


UNIVERSAL YEAST 


Use it in your mashes to control bowel 

disorders and to keep poultry, hogs, and 

other livestock healthy and _ thrifty. 
Manufactured by 


RICE LABORATORIES, INC. 
Dassel, Minnesota 


CLASSIFIED 


Service department for our read- 
ers. Low Rates: 25c per line; 
minimum $1.00. 


ELEVATOR FOR RENT OR SALE 
Only grain elevator. Capacity 15475 bushels, 
on Milwaukee R. R. at Randolph, Wis. Write 
BOX 483 or Phone 84X3. 


SALESMEN WANTED 

Salesmen wanted for Wisconsin, New York, 
Delaware, Virginia, Maryland, Michigan, Mis- 
souri, Kentucky and Tennessee to sell nationally 
known concentrate. Liberal drawing account 
with splendid future prospect. Do not apply 
unless you have a following and can produce 
results immediately. Write LU-81, c/o THE 


FEED BAG, 741 No. Milwaukee Street, Mil- 


waukee, Wis. 


TRUCK OR CARLOADS 
MEAT SCRAPS 
LINSEED OIL MEAL 
SARDILENE OIL 


MANEY BROS. MILL & ELEVATOR CO. 
MINNEAPOLIS, MINN. 


MACHINERY WANTED 
Vertical ton Mixer and good Hammermill. 
Give description and price first letter. C. M. 
WOODS CO., Corry, Pa. 


POSITION WANTED 
By English-speaking German, age 46, married, 
12 years German experience in feed and grain 
business. Excellent education including commer- 


cial college. 3 years in German import business, 
5 years other commercial lines including 1 year 
in England. Opportunity for advancement more 
important than salary. Write HERBERT BER- 
LINER, 2612 Tilden St., N.W., Washington, D. C. 


DAKOTA MILLING CO. 
Mixed or straight cars 


MILL FEED... FLOURS 


815 Chamber of Commerce 
MINNEAPOLIS, MINN. 


TRUCK SCALE FOR SALE 
15 Ton 9 by 20 foot platform scale. First 
class shape. Will sacrifice. Write DK-40, c/o 
THE FEED BAG, Grain & Stock Exchange, 
Milwaukee, Wis. 


FEEDS AND FEEDING 

You should have the latest edition of Feeds 
and Feeding by Prof. F. B. Morrison. Contains 
300 pages more than former copies, including an 
entirely new chapter on proteins, minerals and 
vitamins. No person engaged in producing or 
handling feeds can afford to be without it. Only 
$5.00 per copy. THE FEED BAG, 741 No. Mil- 
waukee Street, Milwaukee, Wis. 


HAY AND MILL FEED 


Write for Prices 


Midland Hay & Feed Co. 


MINNEAPOLIS, MINN. 


ADDRESSING MACHINE FOR SALE 


Addressing machine in good condition. Tell 
us the number of names on your list and we can 
quote you price complete with addressing plates 
ready to run. Replacement with new and larger 
equipment necessitates selling machine at attrac- 
tive price. THE FEED BAG, 741 No. Milwaukee 
Street, Milwaukee, Wis. 


PURE OLD PROCESS 


LINSEED OIL MEAL 


A Suggestion—Write us today if interested. 
Either prompt or deferred Linseed Meal. 
Save Money. ‘‘Stand by Stan.” 


A.L. STANCHFIELD & CO. 
Wholesale Grain and Feed Merchants 
502 Corn Exchange Bldg. Minneapolis 


e MENNEL MILLING CO., Toledo, 
Ohio, has acquired the six country ele- 


vators formerly belonging to the Royce- 
Coon Grain Co. after operating them last 
year on a lease. 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 


(At it since °92) 
Merchants Exchange St. Louis, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


e HARLAN BICKEL has bought the 
White mill, Corydon, Ind., from the 
Eureka Milling Co., and will operate it 
as Bickel’s feed store. 


MORE PRC fom YOUR FEED BUSINESS 


CONTAINS ALL THE VITAMINS 
... A, B, C, D, E, and G in HIGHLY 
CONCENTRATED FORM .. . makes 
a better mixed feed . . . easy to mix .. . 
teduces investments in stocks . . . takes hidden 
weaknesses and guesswork out of feeds and feeding. 


CONCENTRATED | 
VITAMIN: FOOD 
CONTAINS ALL SIX 
Vitemins—A BC DERG 


Complete, tested advertising and 
selling plan furnished FREE to 
each VITAMELK FEED MAN- FACTURER. Send for full in- 
UFACTURER. formation at once. 


DISTRIBUTORS CONVENIENTLY LOCATED IN EVERY STATE 
6 ST. 


Be your district’s exclusive 
VITAMELK FEED MANU- 


STABLISHED IN [800 


Calf Meal 


NOW 


with 
VITAMINS 
A 


and 


Share in its sales. Write to 


Calf Meal Co. 


Waukegan, 


YES! 


Powdered Milk, 
Meat Scraps, Cod 
Liver Oil, Malt 
Sprouts, Brewers 
Grains, Mill Feeds, 
Molasses, etc. 

can be bought in ton lots at 


Feed Supplies, Inc. 
West Allis 1637 South 634 St. 
Worth Milwaukee - 3328 West Cameron Ave. 


anity Fair 
Flour 


Laboratory Tested. 
Made Right and Priced Right. 


and mixed cars with bran, mid- 
bd dlings, Cannon feed (flour mid- 
dlings), and Billie feed (red dog). 


Cannon Valley Milling Co. 


MINNEAPOLIS, MINN. 


Write for our prices in straight ; 


Moersius 
PRINTING 
Company 
Fino Pninting fon 


mono than 25 yoand 
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Norman Dewes Promoted 
By Larro Mill 


Ray W. Senusky, sales manager, Lar- 
rowe Milling Co., Detroit, Mich., has an- 
nounced the appointment of Norman E. 
Dewes as assistant sales manager. 

Mr. Dewes joined the Larro staff in 
January, 1935, and is already well-known 
to many feed deal- 
ers in the territory 
served by the firm 
for his activities in 
sales promotional 
work. 


He was born in 
St. Louis, Mo., 
where his father 
operated a farm 
wagon manufactur- 
ing company and his first contacts with 
the business world were experienced 
when he accompanied him on many trips 
throughout the Southwest. 

After an engineering course at Wash- 
ington university, St. Louis, Mr. Dewes 
spent three years with the National Re- 
frigerators Co., selling and erecting ice 
storage plants. Thirteen years with the 
United States Radiator Corp., seven of 
which he spent as territorial salesman 
and six as advertising manager, followed. 
He is interested in photography and has 
made a reputation for himself with ex- 
hibits of his work both in this country 
and abroad. Numerous pictures which he 
took have appeared from time to time in 
Larro advertising. 


Don’t forget to say you saw the Ad in THE FEED BAG 


EXCLUSIVELY (RAIN FUTURES 


Phone Marquette 2329—Direct connection to Exchange 
Floor Assures PROMPT PERSONAL SERVICE. 


Donahue -Aston Co. 759 No. Milwaukee St. 


MILWAUKEE, WISCONSIN 


DAISY BATCH FEED MIXERS 


Horizontal type. Capacities from 1%4 to 2 tons per batch. Requires only 

H.P. on 1-ton size. Loads, mixes, discharges and sacks a ton batch in 
12 minutes. Entirely self contained. Quiet in operation. Motor or belt 
drive. Write for complete information and low factory-to-user prices. 


R. R. HOWELL & CO. 


ie~# 2 MALCOLM AVE. S. E. MINNEAPOLIS, MINN. 


Northwest Linseed Meal Co. 


9 
HEADQUARTERS FOR 


Pure LINSEED MEAL 


Write for price delivered your station. 


314 FLOUR EXCHANGE BLDG., MINNEAPOLIS, MINN. 


Jacobson Ajacs 
(HHammertype) Grinder 


Will put real profit in your feed 
grinding business. Many users say 
it is the fastest grinder in its power 
size regardless of price. 


Two sizes: 20-30 or 30-40 HP. 


Belt or direct 
motor driven. 


Send for our 
new mill 
machinery 
catalog 
FREE 


A.E. Jacobson Machine Works, Inc. 
Sales Office: 405 4th Av. S. 
MINNEAPOLIS, MINNESOTA 


NEW CROP 
Alfalfa Meal 


Nice 
Quality 
All grades 
and grinds 


Pecos Valley 


la 


You will like our 
Alfalfa Meal and 
our Superior Ser- 


vice. 
Pecos Valley Alfalfa Mill & 
NLM. 


TRY OUR 


PECOS SPECIAL 


IT’S BETTER 


The Denver Alfalfa 
Milling & Products Co. 


LAMAR, COLO. 


Merchants Exchange: 
ST. LOUIS 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
HAGERMAN, NEW MEXICO 
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Your inquiry would be appreciated. 


RIEBS VIEW 


Vol. 4, No. 8 August, 1936 Milwaukee, Wis. 


SHIP YOUR 

NEW BARLEY 
TO OLD © 
EXPERTS 


PROMPT 
REPORTS 


GIVEN ON 


SHIPMENTS 


Published Monthly by The Riebs Co., Milwaukee 
MALTSTERS AND GRAIN MERCHANTS 


Better Built Bags— 


BAG FACTORIES - COTTON MILL - BLEACHERY 


TALK asout sacs! 


(Quoted from Customer’s Letters) 


“Certainly your action in this 
matter demonstrates the spirit 
of fairness which is of the high- 
est type, but that is in keeping 
with your performance in all 
transactions between us, and 
makes our business relations a 
real pleasure.” 


WERTHAN BAG CORPORATION 
NASHVILLE — NEW ORLEANS 


RAPID CUT 


DIAMOND Grinding PLATES 


have been perfected in our plant — made 
from Chrome Mono- Metal — the latest 
development in plate making. 

We guarantee these plates to last longer, 
grind faster and cooler, give better satisfac- 
tion all around than any similar plates now 
offered. 

A set of these plates will be shipped on thirty days 
trial—you to be the sole judge of their performance. 

If they fail to give satisfaction we agree to take 


back and pay shipping costs both ways. Get our 
new and lower Price List to-day. 


— Builders of the 


Diamond 


MEDIUM XX U.S.A. 


Ball Bearing 
Attrition Mills 


Diamond 
Huller Co. 


WINONA, MINN. 


e34e 


__(WERTHAN )— 


You'll like the Nicollet . .. 


because you have a choice of 600 spacious, 
sunlit rooms with deep luxurious beds, soft 
water for bathing; because you'll receive 
thoughtful, convenient service; because you'll 
enjoy the excellent foods served in the beau- 
tiful Minnesota Room and in the smart Coffee 
Shop; because everything possible is done to 
make your stay pleasant. 


NICOLLET HOTEL 


MINNEAPOLIS 
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Regardless of its general acceptance, the 
feeding value of cod liver oil varies more 
than does any other feed ingredient. That 
is the reason unusual care should be ex- 
ercised in the selection of your oil sup- 
plement. 

The uniform feeding value of CLO- 
TRATE is assured. In the manufacture 
of this concentrated cod liver oil, the same 
painstaking care and exacting standards 
are used as in the case of our other prod- 
ucts manufactured for the pharmaceutical 
and food fields. In reality, CLO-TRATE 
is a standardized pharmaceutical 
product. 

The most modern methods and equipment 
are used in the manufacture, standardiza- 
tion and checking of CLO-TRATE. Every 
batch is standardized at the recommended 
level by tests on chicks in our poultry 
laboratory according to the A.O.A.C. 
method. It is then biologically assayed on 
rats in our biological laboratory, one of 
the most complete in the country. From 
ingredients to finished material, CLO- 
TRATE must pass the high standards set 
for pharmaceutical products. 

The result of these rigid tests is an oil that 
is not only a scientific, dependable, con- 
centrated source of both vitamin A and 
vitamin D but is always uniform in 
feeding value. This is why CLO. 
TRATE gives consistently better results. 
Cod liver oil may vary—but CLO. 
TRATE’s feeding value in your feeds is 
always constant. 


_ N. J. 


A glimpse of the huge CLO-TRATE concentrating plant 
at Newark. (Insert) Dr. C. L. Barthen, Chief of Vitamin 
Research, for 25 years active in the pharmaceutical in- 
dustry, who perfected the Barthen Process (U. S. Patent 
No. 1984858) for the extraction of vitamins A & D 
from cod liver oil. This is the process used in the manu- 


facture of CLO-TRATE. 


HEALTH PRODUCTS CORPORATION 


MANUFACTURERS OF COD LIVER OIL CONCENTRATE PRODUCTS 
ILL. 


Thro 
| | 
Ay Vitamin Tested a 
81095 


KING MIDAS 
FLOUR 


MARCHES ON. 
Thank You Wisconsin, for your 


steadily increasing preference for King 
Midas flour. Another King Midas sales 
record has just been established during 
the crop year ending July 1, 1936. 


King Midas popularity, growing constant- 
ly, assures King Midas dealers a full share 
of today’s increased flour demand on a 
profitable basis. King Midas quality 
offers a sound basis upon which to build a 
solid foundation for permanent success. 


KING MIDAS MILL CO. 


MINNEAPOLIS, MINNESOTA 
“The Highest Priced Flour in America and Worth All It Costs” 


OVER 1,000,000 BARRELS YEARLY PRODUCTION 


(a 


